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South Ace Hardware Earns
Earthwise Certification

Market Responds to
Growing Demand and
Offers More Housing
Choices In Salem

(SALEM, Ore.) — Those looking to live in Salem have more options as the number of apartments being built in Salem has skyrocketed in
recent years. In the past three years, the City
issued building permits for 1,317 multifamily
units. That is more than the total number issued over the 10 prior years combined: 1,298
units. This recent surge in housing choices
meets a need that is expected to continue over
the next few decades.
According to the 2015 Salem Housing Needs
Analysis, the Salem area is expected to grow
by nearly 60,000 people by 2035. This growing population will need a mix of smaller and
less expensive units, and more housing types,
including more multifamily housing, according
to the study.
The community and City of Salem recognized
the need to increase affordable housing options
as part of the recent strategic planning initiative. The 2017 Salem Strategic Plan, which articulates goals for the City, identified affordable
housing as a priority.
See HOUSING, Page 3

Ace Mitch Thompson, Craig McBride, Donna Hyland

Locally-owned South Salem Ace Hardware
has been officially EarthWISE certified by
the Marion County. South Ace earned the
designation by implementing several environmentally- friendly practices such as recycled paper towels and toilet paper, a battery and technology collection system and
an expanded mixed recycling program. Alan
Pennington, the Waste Reduction Coordinator at Marion County Public Works Environmental Services, who administers certifications, was impressed by the Ace’s efforts to
lessen their environmental impact and commit to sustainable practices.

NEWSROOM: 503-365-9544

"Their attention to reducing waste and conserving resources is just as great as their attentive customer service," said Pennington.
In the wake of a growing movement for
green practices, Ace wanted to do its part.
These efforts will help the hardware store
reduce their costs and as well as their environmental impact. Store owner Matt Haddad is looking forward to adopting the new
standards.
“The benefit of sustainable practices are
environmentally responsible, cost-effective
and of benefit to the Salem community,”
said Haddad. “By changing our policies to be

editor@salembusinessjournal.com

more sustainable, we set a standard within
the hardware industry for a renewed commitment to green practices.”
South Salem Ace Hardware is located at 706
Madrona Ave. SE, Salem, OR 97302. acesouthsalem.com, (503) 763-6323.

PO Box 93, Salem, OR 97308
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John Hammer quality in this distinguished Modern Prairie home in
South’s newest premiere subdivision. High end finishes in this finely
appointed home with superior quality and attention to detail. Large open
kitchen leads to dining and great
room. Covered outdoor living is ideal
for entertaining. Den and 4 bedrooms
as well as large bonus room upstairs.
Master suite is well appointed. Large
lot ensures large backyard space.
Builder has more lots and plans that
are available. (722489) Roger Elliott –
503-569-5003

!$5,000 Seller Credit with Acceptable Offer! 2006
built spacious home near Pringle Elementary and
Wes Bennett Park. Open Living, dining and kitchen
as well as main level family room and office/rec room.
Upstairs has 2 spacious bedrooms as well as one
large bedroom or upper family room and the master suite. Front porch and garage with builtin storage and shelves. Small RV pad with fresh concrete.
Close to shopping, amenities and I-5. Low property
taxes! (732963) Trevor Elliott – 503-602-1039

Move in ready home with new fiber cement siding,
interior and exterior paint, gutters, vinyl windows
and door, front entry doors, carpets and floors.
Spacious living room with fireplace leads to kitchen and large dining room. Indoor utility and large
bedrooms. Covered patio has storage and room
to entertain. Recent gas furnace and gas water
heater too. Quiet street and neighborhood park
6 house s u the street. (734893) Trevor Elliott –
503-602-1039

2.88 ACROSS FROM WEST SALEM HIGH SCHOOL!
3 bdrm, 1.5 bath, 1316 sq. ft. home with mountain & city views! Updated, range, refrigerator, washer/dryer & furnace. New roof 2017. Across
from West Salem High School. Some fir trees & pasture area. $335,000
(730878) Rick & Ande Hofmann, RE/MAX Integrity 503-390-9660

Could it be Truffles, Seclusion, This 80+ acres nestled in
the trees could be your retreat! Do you want to get off the
grid? More than you expected. 17 Fruit trees and 4 nut
trees Pole Barn 36x60 with 12x36 Loft. Seasonal creek.
SELLER WILL CARRY WITH 25% DOWN AND ACCEPTABLE TERMS. (721606) Roger Elliott – 503-569-5003

INDEPENDENCE - 15.86 ACRES!
Extensively remodeled 3 bdrm, 2 bath, 1782 sq. ft.
home with many amenities including skylights, granite,
custom mantel on fireplace, walk-in pantry. Located
outside of town on 15.86 ACRES. Top of the line 48x30
detached garage and 60x36 separate shop, both heated with natural gas and well insulated. Shop has its
own bathroom. $579,500 (731453) Rick & Ande Hofmann, RE/MAX Integrity 503-390-9660
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Housing
From Cover

Here are a few examples how the City is encouraging
more housing choices in Salem:
Financial Incentives
• Salem offers incentives to encourage more housing choices downtown.
• Salem City Council authorized a program that
offers property tax exemptions for low-income housing held by charitable, nonprofit organizations. The
tax exemption is intended to benefit low-income
residents and support the availability of low-income
housing units in the City.
Land Supply and Land Use Regulations
• The City is working to increase the amount of land
that can be developed into multifamily housing. The
2015 Housing Needs Analysis showed that the Salem
area has a projected 207-acre deficit of land for multifamily housing based on a 20-year population projection.
• In July 2017, the City changed its rules to allow
accessory dwelling units, also known as mother-inlaw units, in Salem. The City has approved 15 such
units so far, with more under review.

The New 2018
Mercedes-Benz
C-Class | C300 4MATIC

August 2 - Public Policy - Salem's Water Supply
August 3 - Greeters Networking Hosted by Deepwood
Museum and Gardens
August 10 - Greeters Networking Hosted by Eola Hills Wine
Cellars- Legacy Estate Vineyards NEW Tasting Room
August 17 - Greeters Networking Hosted by Connections
365
August 17 - Ribbon Cutting
Gregory Dean Photography,
LLC
August 18 - The Great Salem
Race
August 21 - SYP: Third Tuesday
August 24 - Greeters Hosted
By JPI Insurance Solutions
and Cherry Creek Mortgage
August 29 - Lunch with Leaders: Chad Freeman
August 31 - Forum Speaker
Series 2018-2019 - Series
Tickets
August 31 - Greeters Hosted
By Liberty House
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Small Business Gearing up for 2018 Elections
The General Election of
2016 was full of surprises.
About this time two years
ago, few Oregon voters
would have accurately
predicted what happened
on election night. Republicans picked up a seat in
ANTHONY K.
SMITH
the Oregon Legislature
in a presidential election
OREGON
year. Voters soundly reSTATE
DIRECTOR
jected Measure 97, the
NFIB
gross receipts tax on sales
in Oregon. They also
elected Dennis Richardson as Secretary of
State, making him the first Republican state
executive in over 30 years.
Unsurprisingly, Oregon went for Hillary Clinton, but the rest of the country had
other ideas in mind, electing Donald Trump
as the nation’s 45th president. Heading into
the election season of 2018, pundits, pollsters, and politicos should probably be worried whether anyone will listen to them. So
many things have happened in Oregon (and
national) politics that “aren’t supposed to
happen” there are plenty of reasons for us
to be skeptical of any self-identifying political expert, claiming to know how things are
going to turn out this year.
However, we do now have a pretty clear

picture of what will be on the Oregon ballot.
This is a midterm election, and neither of
Oregon’s two seats in the U.S. Senate are up
in 2018, so your representative in the U.S.
House will be at the top of the ticket. Nationally, both the House and the Senate are
in play, and the president’s party tends to
lose seats in the first midterm election, but
President Trump has proven to be a wildcard, so anything is still possible.

race for secretary of state, when, like today,
Brown had the advantage of incumbency
and a significant voter registration advantage. At that time, Buehler was a political
newcomer, and has since demonstrated an
ability raise money and win elections in a
Democratic district. A recent poll of likely
Oregon voters put this race neck-and-neck.
Control of the Oregon Legislature is also
in question, however, it isn’t so much which

Oregonians have a proven track-record of supporting ballot
measures that protect their own pocketbooks.
Back here in Oregon, voters will be voting
for governor, again – for the third time in
six years. When former Gov. John Kitzhaber
was reelected in 2014 for a fourth term, who
could have predicted that now Gov. Kate
Brown would be running for re-election in
2018, after winning a 2016 Special Election
to serve out the remaining two years of the
Kitzhaber term?
The 2018 General Election for governor of
Oregon will be a rematch between Democrat Kate Brown, Oregon’s current governor, and Republican Knute Buehler, a twoterm state representative from Bend. They
first faced-off against each other in the 2012

party will control the Legislature, but by
how much. The legislative map looks good
for Democrats who are just one seat short
of a supermajority in each chamber. If they
are successful in doing so, they can pass tax
increases on a party-line vote. Republicans,
however, have put forth several good candidates in competitive seats, hoping to keep
the numbers the same (35-25 in the House,
17-13 in the Senate) or improve them.
A total of five statewide measures have
qualified for November ballot. One is a legislative referral on local bonding for affordable housing projects, two others deal with
immigration enforcement and taxpayer

funding for abortions, and two more are
business-backed efforts to protect Oregonians from new taxes on groceries and higher taxes and fees passed by the Legislature.
The two tax policy measures will be of particular interest to Oregon’s small businesses
because both of these measures, if passed,
would have lasting impacts on Oregon’s tax
structure. Both are constitutional amendments, meaning that the Oregon Legislature
cannot simply pass a bill to change them or
repeal them without subsequent vote of the
people. And if history is a good indicator of
where voters will land on these, Oregonians
have a proven track-record of supporting ballot measures that protect their own
pocketbooks.
But it seems the past hasn’t been a good
predictor of the future, at least in 2016 it
wasn’t. The moral of the story here is that
in these uncertain and unpredictable times,
your vote probably matters more than it
ever has before, so regardless of what you
think is going to happen on election day, do
your homework on the candidates and the
issues, tell other people what you think, and
then make sure to vote!
Anthony K. Smith is Oregon state director for
the National Federation of Independent Business.

Tues-Fri, 10am-5:30pm, Sat 10am-3:30pm, 216 Commercial Street NE, Downtown Salem
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THE PERFECT DOWNTOWN SALEM LOCATION
Exclusive listing presented by AJ Stoll, Real Estate Broker

Call for Pricing Information

Prime Medical or Professional Office
1515/1535 LIBERTY STREET SE
22 PRIVATE OFFICES TOTAL
26 PARKING SPACES
8,708 SQ FT

Exceptionally maintained office building with great location in the heart of Salem- only
minutes from the Salem Hospital. Perfect for any doctor or dentist or use as traditional
office space. Own one side and lease the other? Total of 22 offices (5 have sinks), finished partial basement, 2 bathrooms per side, ample parking with 26 parking spaces,
exterior signage and outstanding visibility on Liberty. A true gem of a property!
Special 100% Financing available for certain medical practitioners, subject to their qualifications.
Businesses that meet SBA criteria may be able to put as little as 10% down.

AJ Stoll - Real Estate Broker
503.580.4004
aj@realsavi.com

www.LibertyStreetOffice.com
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MERRY-GO-ROUND

LIST WITH ME!
SPECIALIZING IN

Homes on acreage, custom
homes, unique and unusual
homes, farms & ranches!
Upper end homes!
I handle all my own listings!
standy@cboregon.com

STEPHEN G. TANDY
BROKER/SENIOR VP

503-566-5519
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Where is My Mailing List?...
And Other Stories from Excel Hell

No offense to Microsoft,
but if you’re still keeping
your business mailing and
prospect list in Excel, you
are certainly in a special
place called “Excel Hell.”
MARY LOUISE This is a horrible place
VANNATTA
filled with lists and workTELLING
sheets and workbooks
YOUR STORY and mysterious missing
or misaligned columns
that will slowly drive you insane. Worst case
scenario, your precious customer database
could be irretrievably lost. What you need is
a CRM (customer relationship management)
system.
Excel horror stories fill the internet. Everyone has had the experience of mis-sorting
columns so the mailing list is a nightmare to
recreate. In fear of data loss, you save eight
versions of the list in various folders and
struggled to find the most recent. Worse yet,
if your data is not saved on the cloud and
your computer fails, you probably won’t be
sending out Christmas cards this year.
The stories go on and on. Don’t feel bad,
even the 2012 Olympics oversold 10,000
tickets to a swimming event due to a spreadsheet error. It can happen to anyone and it
can ruin your business. Just Google “spreadsheet horror stories” if you aren’t convinced.

What’s CRM? It is a Customer Relationship
Management system or tool that helps you
with contact management. Widely used in
sales, CRM systems (especially those stored
on the cloud) are ways to keep track of customer demographics, conversations with clients/potential clients and maintain profiles
with notes. Such systems are now more accessible and affordable for all types of businesses. Technology experts are suggesting
that CRM systems are going to be one of the
primary places that businesses will put most
of their technology investments in the next
five years.
What can CRM do for you? Like many of
your on-site platforms (website, etc.) your
CRM can have a dashboard that allows you
to see all your customer data and link your
email communication and social media profiles to the account. It could even pull in data
from other public sources. In addition, a
cloud-based system allows you to work from
any computer or phone from any location.
Organized well, it can connect to other professional applications, so you can sign documents, gather photos, send bills and track
projects, all in one place.
So, how do you find a CRM system that is
best for you? First, find out what your industry colleagues are using.
See CRM, Page 17

Don’t Put Off the Move
It’s already August. Think back to your New
Year’s resolution. Did you stick with it? Be
honest. If you fell short of your goals, you’re
not alone. Many people abandon their resolutions shortly after committing to them.
Much like personal goals, businesses often
fall short of their professional goals.
For example, one of your goals this year
might have been to move your office to a
more optimal location. Businesses choose
to move for a variety of reasons. Employees
may need more room to work or the owner
may be paying for space they don’t need. The
location could also be declining in exposure
and foot traffic. Even if managers recognize
these problems, they still may choose to stay.
Moving, of course, requires a significant in-

However, procrastinating for another year may
create additional problems. Much like the old
euphemism “the time to
repair a roof is when the
sun is shining,” the time
to move is when the econ- ALEX RHOTEN
omy is booming.
PRINCIPAL
2018 has been a good
BROKER,
year for commercial real COLDWELL
BANKER
estate. The City of Salem
has seen an abundance COMMERCIAL
MOUNTAIN
of new real estate projWEST
ects and opportunities. REAL ESTATE
However, economies tend
to fluctuate. Interest rates can rise, prices

Much like the old euphemism “the time to
repair a roof is when the sun is shining,” the
time to move is when the economy is booming.
vestment of money and energy. The moving
process will also temporarily lower productivity and leave less time to focus on clients.
For these reasons, it's tempting for managers to put off their 2018 move until 2019 or
2020.

increase, and the number of properties for
sale can decline. Therefore, if the economy is
good, moving will be much less costly.
Even though its August, you still have time
to make moving a reality.
See MOVE, Page 17
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Rahfiq Parker, Broker
Before joining John L Scott I

help me throughout the home

worked in retail, the Boys and

buying

experience.

That’s

Girls Club, and lastly for the Sa-

what I will do for my clients.

lem Keizer School District. My

That is what motivates me,

journey into real estate started

by educating and informing

10 years ago, I was looking to

my clients, I will make the

buy my first home. What I re-

home buying/selling process

member most from that expe-

less stressful. I will be with

rience is how little I knew and

you throughout the process

how stressful it could be. Luckily

to help every step of the way.

for me I had an amazing agent to

What I’ve learned about myself through the work I’ve
done and the volunteer work
that I do is I take great pleasure in helping others achieve
their goals.

SIMPLY TYPE IN YOUR
BROWSER JLSAPP.COM

• Interactive Map With GPS
• Location Based Search
• MIs/Property Number Search
• Extensive Search Criteria Options
• Road And Satellite Map Views

Rahfiq Parker
Broker
John L Scott Salem Real Estate
Office - 503-585-0100
Cell - 503-980-5540

• Comprehensive Property Details w/Photos
• Built In Sharing Tools
• Driving Directions
• Mortgage Calculator

John L. Scott Real Estate
Salem Office - 503-585-0100

salemoffice.johnlscott.com
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Inspiring Leaders and Non-profits
This is the fourth in a
series of articles focused
on local non-profit leaders. Last month, I spoke
with Jill Munger, the new
President of the South
Salem Rotary Club. This
HARVEY GAIL- week, I visit with Erik
Steinke, president of the
SPIRE
MANAGEMENT Willamette Valley Association of Health Underwriters (WVAHU). This
is a 501 (c) 6 trade association made up of health insurance agents
and carrier reps. Erik is an insurance agent
at Olson Insurance Group.
Tell us about your non-profit:
Willamette Valley Association of Health
Underwriters (WVAHU) is a local chapter
of the National Association of Health Underwriters (NAHU). Our goal is to provide
educational opportunities to members of
our organization to better prepare them to
assist consumers and employers with their
insurance needs. We also conduct advocacy
at the state and federal levels of government

Page 11

An interview with Erik Steinke
What is difficult about your nonprofit
leadership role? What is easy?

to advance the interests of health insurance
professionals and to promote affordable
and responsible private health insurance
market solutions

There isn't a lot regarding the health insurance industry that is "easy" and in general can be quite difficult at times with so
much change and uncertainty. WVAHU's
overall role is to support our members -keeping them informed regarding anything
that affects the industry, their jobs and their
clients. I'd have to say that having a great
community, where everyone supports one
another certainly makes the president's role
easier.

How did you get into the role? How did
you find yourself in leadership in the organization?
I've been a member of WVAHU for eight
years and was invited to participate on the
WVAHU board in 2015 as the membership
chairperson. In that role, I've worked with
Portland's local chapter to retain and grow
the overall membership numbers in Oregon. I've recently been asked to step into
the WVAHU president's role.

What are you looking for in future leaders in your group?

What experiences best prepared you for
this role?

WVAHU is always looking for members of
our industry who are interested in participating and getting involved at both the local and national levels. Each year, WVAHU
sends a group of representatives to Washington, D.C. to participate in the lobbying
efforts of our national organization. Taking
part in shaping the future of the nation's
health policy is an honor and a wonderful
experience!

My past participation with the WVAHU
board has helped me understand the various board roles and prepared me for my
position as president. It's also helpful that
there are great people on the WVAHU
Board, many of whom have previously held
the president's position.

What others say about Erik:
“WVAHU is fortunate to have Erik lead us
this coming year. Erik has taken his board
positions seriously and has been impactful
in his roles. His experience on the board has
prepared him to lead our organization to
improved prosperity and success.” - Jamie
Sewell PacificSource Regional Sales Director

As you can see, there are many ways to
be involved in non-profit organizations.
WVAHU is a notable example of how people
with a common profession and a common
purpose can support each other in their careers.To learn more about WVAHU you can
visit www.wvahu.org

G. Harvey Gail is president of Spire Management, an association management, event planning and consulting firm located in Salem, Oregon. www.SpireManagement.com , @HarvGail.

Are you a volunteer leader of a nonprofit or association? If you or someone you know would like to be featured in my column, email me at harvey@spiremanagement.com

DOMINANT LOCAL FOOTPRINT

SEIZE THE SUMMER

CBCRE.com

MOUNTAIN WEST REAL ESTATE

With over 30 years in the real estate industry,

Principal Broker Alex Rhoten and the Coldwell
team work hard to ensure that every aspect of
the selling process is completed to perfection.

ALEX RHOTEN Principal Broker

(503) 587-4777

arhoten@cbcre.com

CALL TODAY
Coldwell Banker Commercial and the Coldwell Banker Commercial Logo are registered service marks licensed to Coldwell Banker Real Estate LLC. Each Office is Independently Owned and Operated.
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The Language of IRAs
There are a host of terms
used to describe IRAs
(Individual Retirement
Accounts) which can be
perplexing at times. Natalie Choate, an expert in
the field, describes the
confusion as the differRAY SAGNER
ence between what comes
FINANCIAL
COLUMNIST from the IRS, the regulators, and the providers in
the practical world that have morphed IRA
terms into something else to facilitate their
business. In other words, the term depends
on the context. In this article, we will try to
clear up those perplexing terms.
The Traditional IRA (sometimes called a
regular IRA, a term not used in the IRS code)
is simply an IRA. The addition of Traditional
in financial professions came about when
Roth IRAs were added to the code in the late
90s. So, to reduce any confusion between the
two, the term traditional was tacked on to
IRAs.
The contribution limits are $5,500 of
earned income and you can add $1,000 if
you are over the age of 50.
The two major differences between a Traditional and Roth are the contributions and
required minimum distributions at age 70.5.
The contribution to a Traditional is tax deductible with income phase outs, and the
Roth contribution is made with after tax
money. At age 70.5, you are required to begin taking minimum distributions from the
traditional IRA based on account value and
your age. You are not required to take distributions from your Roth IRA.
The Rollover IRA and the Contributory
IRA are also terms that were created by IRA
providers and custodians. They were used to
distinguish between an IRA that was funded
by rollovers from employer retirement plans,
from one that was funded by the owner’s
contributions. The reason the distinction
was made is that the owner could roll funds
out of the rollover IRA to an employer plan.
Now that you can roll any pre-tax funds from
an IRA to an employer plan, there is no reason for the differentiation.
One caveat that Ms. Choate has pointed out
for asset-protection purposes is that there is
still one difference between the rollover and
contributory IRA --federal bankruptcy law
grants a total exemption for IRAs that contain nothing other than rollovers from qualified plans, whereas the exemption is limited
to $1 million (adjusted for inflation) for other
IRAs. A problem few of us need worry about,
but worth mentioning. Some IRA providers
still tend to label IRA accounts as either rollover or contributory.
A self-directed IRA is one for which the IRA

owner or participant makes the investment
decisions for themselves, however almost
every IRA is a self-directed IRA – the owner
usually has the final say in any investment
decision.
Regrettably, the term self-directed has
been appropriated by the investment industry to apply to IRAs that are invested in
assets other than the basic IRS approved investments such as cash, CDs, mutual funds,
and publicly traded stocks and bonds. Promoters of fringe investments for IRAs allow
investments directly in real estate, private
businesses, hedge funds, and other complex
investments. I say fringe because there are
special rules that one must follow, especially
in direct real-estate which may have special
tax rules that must be followed.
Inherited IRAs are mentioned in the tax
code and there are certain rules that govern
what options a non-spouse beneficiary has
when inheriting an IRA. Firstly, no contributions may be made to an inherited IRA, the
IRA cannot be rolled over into the beneficiary’s own IRA, and there are specific rules
governing distributions. The IRS requires
that the titling of an inherited IRA must indicate its inherited status and must show the
name of the original owner (participant), as
well as the name of the current owner (the
beneficiary).
Participant and beneficiary are commonly
used terms to mean the individual for whose
benefit the IRA was first established, the IRA
owner or participant, and (after that individual's death), the person(s) or entity(ies) who
owns the account as "beneficiary(ies)" of the
deceased participant.
While an investment firm that holds your
IRA is called the custodian, a custodial IRA
is an IRA managed by a parent or guardian
for the benefit of a minor child, if that child
works and has earned income. As with other
types of IRAs, the contributions are the same
and the underlying investments can be determined by the person managing the account,
who in this case is the parent or guardian,
prior to the child reaching majority age. A
custodial IRA can be either a traditional IRA
or a Roth IRA.
While knowledge and understanding are
good things in themselves without action
they are wasted. If you have an IRA contribute to it and if you don’t start one if you can.

The purpose of this article is to inform our readers
about financial planning/life issues. It is not intended,
nor should it be used, as a substitute for specific legal,
accounting, or financial advice. Asadvice in these disciplines may only be given in response to inquiries regarding specific situations from a trained professional.

Ray Sagner is a Certified Financial Planner™ professional with The Legacy Group, Ltd, a fee only
Registered Investment Advisory Firm, in Salem. Ray can be contacted at 503-581-6020, or by email
at Ray@TheLegacyGroup.com You may view the Company’s web site at WWW.TheLegacyGroup.com
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Salem Festival Set in Unique Neighborhood Park Highlights Art,
Music, Diversity, Environmental Awareness and Education.
(SALEM, Ore.) — Center stage during the
second annual Englewood Forest Festival
will be artists and musicians, environmental
workshops, children’s activities, local businesses, food trucks and more.
But, perhaps, the biggest feature will be the
park setting itself. The event takes place in
Englewood Park, Salem’s oldest park blanketed with nearly 200 stately and ornate Oregon white oaks and Douglas fir trees.
The free Englewood Forest Festival features more than a dozen free family-friendly
activities and many ways to celebrate community, enjoy music and dance, and learn
more about the natural world around us.
Activities get underway 11 a.m. on Saturday, Aug. 11 within the park located at 1260
19th Street NE in Salem.
Spearheaded in 2017 by a core of resident
volunteers in Salem’s northeast neighborhoods, the festival’s initial purpose was to
highlight the 7-acre wooded park as a special
place, the proverbial hidden gem.
Festival founder and organizer Lynn Takata said the festival’s goals are to promote local artists, cottage industries, and provide a
setting for community engagement and environmental education. Protecting our trees
and promoting environmental stewardship
in the park and Salem are other aims, she
said.
Volunteer groups are working in Englewood Park to remove invasive species, and
will replant the park’s eastern perimeter with
native shrubs and plants.
Salem designer Jude Stevens, who gives
new life to old and interesting objects, said
the 2017 festival was more than she expected. The day-long event brought people together, fostered community, and presented
the best of what is offered in the neighborhood. She made connections and began new
relationships.

More than 60 vendors, including artists
and many organizations, will be featured
this year.
New things this year include the following:
Nature education walks led by the
Straub Environmental Center.
Plein air painting: A Paint the Town
activity by Artists in Action. To take
part artists can bring their own supplies and paint in the park.
A second performance area to allow
members of the public to share poetry, dance and unamplified music.
Sparrow Furniture, a business that
helps refugee employees by repurposing furniture and selling it. Employees
are from Syria, Iran, the Congo, the
Ivory Coast and Pakistan.
Garten Services recycling education,
particularly about the area’s new recycling laws.
Marion County Soil & Water Conservation District native and invasive
plant information.
Environmental education about Salem's new Clean Streams Initiative.
Massage and free ear seeds courtesy
of Earth Moon Acupuncture, a Chinese Medicine clinic off Center Street
and 23rd Street.
Acupuncture demonstrations by Life
Balance Acupuncture, whose owner
Manuela Terlinden lives a block from
the park.
Throughout the day, live music and dance
will fill the park from numerous groups, including the Gail Gage Jazz Band, ENLACE
traditional Mexican music and Guelaguetza
folkorico, Clair Dietz, Elvicious Cash, Aasha
Tribal Belly dance, Garry Mezier and Johanna Broh, and Sarah Alvarez's Premiere
Academy of Performing Arts.

What: Second Annual Englewood Forest Festival
When: 11am to 6pm, Saturday, Aug. 11
Where: Englewood Park, 1260 19th St. NE, Salem
Why: Celebrate art and culture, build community and environmental education.
Dozens of artists from the neighborhood,
Salem and beyond will display and sell a
wide variety of photography, painting and
other art forms. One is Mona Prater who
makes unique pieces out of fused glass. Two
local art teachers, Lauren Cooney and Matthew Erdmans, create together and will have
a booth, Odd Flora Arts, focusing on cards,
mugs, coasters and ornaments.
In various free art workshops children
and adults will be able to paint the forest on
canvas with Young at Art, make clay name
plaques with the Willamette Art Center,
paint pollinator rocks and make leaf prints
with local artists.

Community, school and environmental
groups will also on site, and participants will
find information on recycling, and native
plants. Food trucks and other local businesses will also be on hand.
Parking is available on streets surrounding
the park, and at Englewood United Methodist church on 17th Street NE and Nebraska
Street NE, two blocks from the park. Parking
is also available at the Salem First Church
of the Nazarene in the lot east of 16th Street
NE.
Limited ADA parking spots will be available behind Englewood Elementary School,
at 20th Street NE and Nebraska Street NE.
For more details about the Englewood Forest
Festival go to https://englewoodforestfestival.
com
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Salem Art Association August Calendar
Artist-in-Residence: Sadé Beasley

FREE

Hiking in Oregon has been a refuge and relaxation for Sadé Beasley - a time to get away from busy life and to discover herself through movement and reflection.
The same goes for her artist practice. Sadé will explore different hiking trails within an hour from Salem, throughout the week of her residency, using photographs from her hikes as inspiration for the backgrounds of her work. Sadé’s focus is on painting African American women, using acrylic paints. She is influenced
by African American portraiture from painters such as Arvie Smith, Kehinde Wiley, and Kerry James Marshall - by engaging in the visual rhetoric of strength and
sonorous in her representations of black women. With the intent to interrupt the insufficient voice given to women of color - specifically black women, she uses
bold brushstrokes and large canvas space to dramatically call attention to the women she paints. Her work vocalizes a dialogue of acceptance for the aesthetic of
her own blackness and the evocative resiliency of her personal life adversity. Learn more online at www.SalemArt.org/sade-beasley
Sadé Beasley, Lydia

July 31- August 3 | Bush Barn Art Center Annex | 600 Mission St. SE Salem

First Tuesday Art Talk with Christine Joy

FREE

Join painter Christine Joy for this free Art Talk on the first Tuesday in August. Christine’s art, which depicts the grandeur of nature, is a therapeutic part of her
daily life. Learn more about this talented artist’s process and inspiration at this event.
A meeting of the SAA Gallery Guides will take place after the Art Talk. Anyone interested in learning more about this important group of volunteer docents is
welcome to attend the meeting.

Christine Joy, Golden Sunset, Oil on Canvas

Tuesday, August 7 | 10 am | Bush Barn Art Center | 600 Mission St. SE Salem

Family Art Day

FREE

Have fun making Mr. Rogers inspired puppets and your own mini theater stage. Or use your artistic talent to create a variety of colorful puppets from felt, paper,
and feathers. Instructor Rose Parks will lead children (and their families) through this hands-on art activity. Materials are provided. Stop in at any time during
the four hour event. Guardians are asked to remain with their children for the duration of their visit

Saturday, August 11 | 1- 4 pm | Bush Barn Art Center | 600 Mission St. SE Salem

Radius 25: Through My Eyes

This exhibition is sponsored by Spirit Mountain Casino.

FREE

The Salem Art Association’s recurring Radius 25 exhibit aims to promote local artists. With a different theme and juror(s) each time, the exhibition takes different forms but always offers a glimpse into the creative diversity of Salem artists.
This year’s exhibition, Through My Eyes, is juried by Jennifer H. Pepin, artist and owner of J. Pepin Art Gallery in Portland, Oregon. Jennifer’s gallery seeks to
reframe the perception of mental illness by exhibiting the work of professional artists alongside stories of their creative journeys. As someone who lives with
bipolar disorder, she believes that by working together the landscape of mental health can be one of hope, dreams, and belief in a more accepting world. Learn
more online at www.SalemArt.org/radius-25

July 7- August 25 | Bush Barn Art Center | 600 Mission St. SE Salem

Suzie Torre-Cross: Reliqui

This exhibition is sponsored by Bryn Mawr Vineyards

FREE

This series of photographs by Suzie Torre-Cross explores the echoes of life and memories of forsaken souls etched in broken stone. Where forlorn whispers of
bygone days and the loneliness of the eternal rest mark the passage of time.
“In 2016, I began to explore the vivid and haunting beauty of black and white photography. On a trip to New Orleans, I became enamored with structural imagery. We then set off to one of the many cemeteries to capture the magic and let the stones speak. This series, Reliqui, explores the echoes and whispers I felt in
that city of the dead.”-Suzie Torre-Cross. Learn more online at www.SalemArt.org/reliqui

Suzie Torre-Cross, Reliqui Series #1

July 7- August 25 | Bush Barn Art Center | 600 Mission St. SE Salem

Featured Artist: Jennifer Gimzewski

This exhibition is sponsored by Willamette University

FREE

Influenced by Mattisse and Diebenkorn, Jennifer Gimzewski’s paintings are as much about color and composition as they are about the land. During travels in
her native Scotland, Jennifer reflects on how she has been “enthralled by the wildness and the permanence of the land; its quiet grace and its connection with
the elements that work with it and on it to achieve its powerful presence.” This sensibility is something that carries over to her work in Oregon as she discovers
vistas that resonate with her and re-creates them in her imagination.
Learn more online at www.SalemArt.org/jennifer-gimzewski

Jennifer Gimzewski, Tracks

July 7- August 25 | Bush Barn Art Center | 600 Mission St. SE Salem
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Salem Art Association August Calendar
Helen Victoria Hejl

This exhibition is sponsored by Roth’s Fresh Markets

FREE

Helen Victoria Hejl is an artist living, gardening, and making music in Lyons, Oregon. She has been in Oregon for three years with her boyfriend on his family's
property since graduating from the University of Hawai'i. Together they aspire to become self-sufficient by learning how to grow their own food, raise animals,
build their own house, and make goods by hand.
The work Helen will display at the Bush Barn Art Center is searching and inquisitive in nature. It was created in part by roaming the historical sites and state
parks of her hometown, San Diego, under the immersive influence of being in the rooms and surrounded by the artifacts of people whom the centuries have left
behind. These pieces will be accompanied by a series of abstract oil paintings, whose layers bear the inward path of her mental contemplations.
Art by Helen Victoria Hejl

July 7- August 25 | Bush Barn Art Center | 600 Mission St. SE Salem

$110
Solarplate Relief Printmaking w/Instructor Rebecca Marsh McCannell
+ $20 Supply Fee
Create a hand-drawn and/or photocopied film “negative” which will be exposed onto non-toxic photopolymer Solarplate®,
using sunlight or a UV exposure unit. The exposed plates are developed in tap water, hardened in sunlight, and hand printed
Age: 12+
using water-based ink.
Learn more and register online at www.SalemArt.org/programs/annex/art-workshops

Artwork by Rebecca Marsh McCannell

Saturday, August 25 | 10 am- 2 pm | Bush Barn Art Center Annex | 600 Mission St. SE Salem

Summer Art Tent for Kids

FREE

Kid focused art activities in clay, watercolor, collage and more will be offered at the Summer Art Tent this July and August. Join artist Nancy Kurz every Friday
morning July 27-August 31 outside the Bush Barn Art Center in beautiful Bush’s Pasture Park for something new. This fun program has been organized by our
Community Arts Education program, and aims to encourage participation in the arts for families. Activities are best suited for children under 8, and parents/
guardians must stay with their children for the duration of their visit.
Learn more online at www.SalemArt.org/art-tent

Fridays, July 27-August 31 | 10 am-Noon | Bush Barn Art Center Annex | 600 Mission St. SE Salem

Artist-in-Residence: Ann Kresge

FREE

Ann Kresege will be working on plates, prints and book forms around her theme of Gathering Spaces. This is part of a series of artists' books and installations
exploring the concept of objects and images describing community, contemplation and safe spaces. It will be a continuation of work created during a recent
printmaking residency at Fundación ´ace para el Arte Contemporáneo, Buenos Aires, Argentina.

Artwork by Ann Kresge

August 27- September 14
Bush Barn Art Center Annex | 600 Mission St. SE Salem

Kelly James – Driven: The Culture and Thrill of the Willamette Speedway

FREE

Driven is a photographic portrayal of Oregonians finding community in something bigger than themselves. They are drawn by the thrill of the race, and the
chance to win big, but also because they feel they belong. They are a people with grit and determination, who aren’t afraid to get their hands dirty, or to lend a
hand to help others. People who need to be on the edge of their seats on a weekly basis and who are Driven to get more out of their lives

Photo by Kelly James

August 1- September 16
Bush Barn Art Center Annex | 600 Mission St. SE Salem

The Salem Art Association (SAA) is a 501c3 non-profit organization operating the Bush
Barn Art Center and Annex, a Community Arts Education program, and the Salem Art
Fair & Festival. SAA also operates the Bush House Museum on behalf of the City of Salem.

Salem Art Association exhibitions are always FREE and open to the public.
Gallery hours are Tuesday-Friday from 10 am-5 pm, and Saturday-Sunday from Noon-5 pm.

Page 16

Salem Business Journal

August 2018

Downtown Salem

Weekend
Mon - Thurs,
9am-7pm
Fri and Sat.
9am-8pm
Sundays
9am-5pm
(503) 393-2087 | birdiesbistro.com

Breakfast
and Lunch

380 HIGH ST NE,

EQUITABLE CENTER PLAZA

503.485.2222 WVBK.COM
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Now What?
On July 3rd 2018, in concert with Independence
Day, I was emailed a PassItOn.com quote from the
Foundation for a Better
Life organization. Scottish
Clergyman Peter Marshall
said: “May we think of
CRAIG CLINE
freedom not as the right to
NON PROFIT
ADVOCATE do as we please, but as the
opportunity to do what is
right.”
Given the troubled state of society today,
we could consider replacing opportunity
with duty. That exchange of words would
strengthen our resolve to “do right.”
Although there are innumerable ways for
us to accomplish that objective, I want to
keep the focus on doing right by our local
nonprofits (NPOs).
I’m guessing that most of those NPOs are

a number of years now. Chances are I know
of sources and resources that will be helpful
to you and your favorite NPOs. I’m happy to
share them, so feel free to pick up the phone
and call me.
Notice I suggest a phone call rather than
an email. I think the “power of the personal
phone call” has nearly become a lost art.
We’ll do well by ourselves and our NPOs if
we talk to each other — instead of defaulting
to electronic media, as is so commonly the
case these days.
In the meantime, here are some ideas encouraging us to act in accord with Mr. Marshall’s wise words:
1. Buy the humorously titled 96-page
planner “I’m Dead. Now What?” Here’s the
description provided by the Acorn company
for this inexpensive (only $14.95) but really
valuable personal planning resource: “Don’t
leave a mess for your loved ones. Instead,

spend less with age.” In it, he observed that
“studies of consumer spending show our
spending tends to peak in our early fifties.
It then declines until it levels out in our
mid-eighties. With the exception of medical spending, our costs decline across  the
board: shelter, food, autos, clothing, and entertainment — you name it, spending tends
to decline as we age. The decline isn’t due
to running out of money to spend, either.
It’s due to changes in what’s important to us
and to changes in our physical capacities.”

ployer or my employees, my suppliers, my
customers, and even my competitors and
what difference does it make?’” CREDO 14
says: “We believe in helping others who
cannot help themselves. When we share
our time and money with those in need, we
increase our own sense of dignity and selfworth, and we set in motion positive forces
that bring hope and healing to the world.
Therefore, be a giver. What are you doing to
help end human suffering in your town and
around the world?”

4. Donate to local nonprofits the approximate amount you’re likely to save as a result
of the Tax Cuts and Jobs Act. According to
the Tax Policy Center, about 80% of taxpayers will pay lower Federal income taxes for
2018. In a March 2018 article in MONEY
magazine a “wealthy business owner” can
expect a tax decrease in the general range

6. Clear the clutter from your closets and
give “stuff” you don’t really need to your favorite local charity(ies); especially to those
which employ people to run their “thrift
shops.” And, either directly or indirectly,
give some money to those who need it, as
Mr. DeVos suggested. Then, they can buy
some of their basic necessities, and maybe

2. Make “acting charitably” a part of your lifestyle. There are many simple ways to be charitable.
We pretty much know what they are — we just need to take the initiative to make sure we do them.
in favor of donors and potential donors
reading about issues which affect their ability to accomplish their various missions.
To that end, I’ve written 5 recent articles
in the Salem Business Journal (SBJ) for the
NPOs’ potential benefit. The SBJ posts its
past articles, so if you missed my previous
writings, just go to SBJ’s “Home Page”; at
the top you’ll see “Past Issues.”
Here are the titles: April/Golden RuleGuided Patriots; and The Giving Pledge for
Millionaires In Our Midst; May/The Role of
Religion in the Realm of Giving; June/Giving While You’re Living—IRA Impact Initiative (III); July/It’s Nice To Be Nice.
I’m always willing to discuss what I’ve
written, so if you want to talk about any of
the NPO-related content, or your ideas for
future content, just give me a call at 503364- 2448.
As many local NPOs know, I’ve been learning about and advocating for nonprofits for

leave all the information they need to take
care of your belongings, business affairs,
and wishes.
This practical, and not at all morbid book,
walks you through the important stuff: personal information, medical information,
key contacts, dependents, documents, financial information, insurance, who will
care for your pets, how to handle your email
and social media accounts, personal wishes,
last words, and other vital details.”
2. Make “acting charitably” a part of your
lifestyle. There are many simple ways to be
charitable. We pretty much know what they
are — we just need to take the initiative to
make sure we do them.
3. Spend less and give more. Before financial columnist Scott Burns retired, he wrote
a short article titled: “”Retirees report they

CRM

From Page 8

Choosing something that is designed for
your industry and widely used by those in
your field is a good place to start. Check with
your professional association or do a quick
internet search.
Why wait? You may feel that there isn’t
time to research, implement and learn a new
database system. Don’t let this mindset hold
you back.

of over $14,000. Chances are the wealthier
folks among us don’t really “need” that gift
- but our local NPOs surely need gifts in
larger amounts than are typically given!

even some niceties from time to time.

5. Point 4 above relates to a “big impact
book,” which was written by Rich DeVos,
co-founder of Amway: Compassionate Capitalism/People Helping People Help Themselves . I’ve shared the book with some of
our local business and nonprofit leaders
and wish it were “required reading” — not
just for business owners, but for all of us
citizens. At the end of the book is a recap:
“A CREDO for Compassionate Capitalism;”
16 Credos — written to be both sensible and
“centsible.” For example, CREDO 7 reads:
“We believe that practicing compassionate
capitalism is the secret to real financial success. Therefore, we need to ask ourselves
daily: ‘How compassionate am I in caring
for my co-workers, my supervisor, my em-

8. Be proud of your philanthropy. Don’t be
what I call “Philanonymous” — a person or
family who remains anonymous regarding
his/her/its charitable giving. Please allow
your name and the amounts of your gifts
to be known to the community-at-large.
That will inspire the rest of us to follow your
charitable lead.

7. Volunteer. Be a thinker. Be a doer. Our
NPOs need you.

9. “Give Happily Ever After” (credit to O,
The Oprah Magazine , Sept. 2017).
10. Read #1 above again. Let’s not leave a
mess for our loved ones — and let’s do leave
a mass (of money) for our local nonprofits.
Even better, let’s give it now, before our own
NOW WHAT? day arrives.

Move
Waiting will cost you and while your competitors are forging ahead with a lightningfast system, you may be left behind sorting
through note cards, searching Excel and
hanging out in Myspace.
Mary Louise VanNatta, APR, CAE is the
CEO of VanNatta Public Relations a PR, Event
Planning and Strategic Communications firm
located in Salem, Oregon. PRSalem.com, @
PRSalem.

From Page 8

Gauge your progress (if any) to this point
and reaffirm your commitment to moving
with your stakeholders.
After reviewing your progress, you should
identify the steps that you need to be taken
to execute your goals. Figure out what your
budget is. What makes the most sense financially? How are you going to move your staff,
equipment, etc. into a new facility? What will
be a good day to move?

Keeping this in mind, you should write
down the most important activities for you
to give attention to. Ideally, the list will have
some sort of timeline for when you should
accomplish things. This will help you to strategically check-off tasks and work toward
your objective.
Alex Rhoten is a principal broker at Coldwell
Banker Mountain West Commercial Real Estate. www.CBCRE.com 503-587-4777.
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120 Commercial St. Building

Historic Charm with First-Class Amenities
Prime restaurant, retail and creative office spaces

FOR LEASING:

Call Pam Rushing: 503-884-0457
120 Commercial Street NE • Salem OR 97301
120commercial.com
June Groundbreaking

120 Commercial St. Building
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Your Family Deserves the Best!
NORTHWEST

Mild climate, open spaces and
abundant natural resources
make the Northwest an
ideal location for raising
the finest cattle.

Double R Ranch beef is
hand selected to include only
USDA Choice Grade and higher
levels of marbling.

RANCH to TABLE

Hailing from the bountiful Pacific Northwest, Double R Ranch is widely
recognized for superior beef. They are committed to working with the region’s
most reputable ranchers who use the best practices to make certain their cattle
are well cared for and all of their beef is robust, juicy and tender.
Available at your local Roth’s Fresh Markets.

Always Fresh, Fast and Friendly

