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The Vick Building in Downtown Salem turns 100 in 2020 
and Rebecca Maitland, curator at the Roger Yost Gallery, 
begins a year-long celebration May 25 when she stages a 
“trans-historical” exhibit (“Meet Me at the Vick”) in the 
iconic building.

Roger Yost moved his extensive art collection and antique 
clocks to the spacious Vick after selling the historic Reed 
and Capitol Center buildings in 2018.

The Vick brothers created Salem’s first automobile 
showroom in 1920 at the site (525 Trade Street SE), selling 
prestigious Packards, Ford autos and tractors, as well as 
the original Harleys.

Ms. Maitland has since transformed the collection—
which includes centuries old Dutch Masters and many 
contemporary works—into a temporary “Pop-up Gallery” 
with 16 thematic rooms.  The mixing of new paintings with 
others dating back to the 1600s is called “transhistorical” 
in the art world.

See VICK, Page 4
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Vick Building to Host 
Yost Pop-up Gallery

Pentacle Theatre Celebrates 
65 Years of Community

Sixty-five years ago, Salem was a very different city.
There were barely 50,000 residents—that’s less than 30 percent 

of what our population is today. Imagine Salem with only as many 
people as a small town like Albany.

The city was under construction. Buildings like Salem High 
School and Grant School were being demolished to make way for 
future versions. Landmarks from the 1800s, like the historic John 
Carson House, were being torn down.

But with demolition came new growth. The Salem we recognize 
today was taking shape. The new Marion County Courthouse 
opened in 1954 after two years of construction and South Salem 
High School became the second public high school built in the city. 

However, more essential to the spirit of the city than its buildings 
and streets was its growing arts and culture scene. Music and art 
were at the heart of Salem’s social character. This was a time when 
radio was still popular, and most households were just purchasing 
their own TV sets.

It was also 65 years ago that in an old barn, in a field in West Salem, 
one of the pillars of Salem’s artistic community was beginning. 
Pentacle Theatre started as all great community endeavors do—it 
was the spark of an idea between friends with a common passion. 
As one of the founders, Bob Putnam, described, the idea came to 
life over a game of Bridge.

See PENTACLE, Page 5

Roger Yost (with Alfie) and Rebecca Maitland, Bring the Art World to the Historic Vick Building with Interactive Event

Pop Meets The Masters at This Transhistorical Exhibit
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OPEN LIVING AND STUNNING VIEWS!
Total Rebuilt 2001, taking advantage of Ocean Views. Open Kitchen Living and 
Dining, 1 Bedroom /full bath plus 1/2 bath on Main. Upstairs is 2 Bedrooms each w/
full baths, Family Room Over looking lower level, and office. Most windows are Triple 
pain, 2 decks off upper level. Ocean view patio has glass walls for wind protection. 
Kitchen has Granite Counter tops. Teak wood ceilings over main level. Kitchen has 
been updated since rebuild. Beach access not far. Quality Throughout! Gas Furnace 
& Water Heater. $625,000 (747987) Don Meyer, RE/MAX Integrity, 503-999-2381

ALMOST NEW HOME!! TOTAL REMODEL!
Not lived in since rebuilt! New Kitchen 
(All Appliances, Cabinets, Counters) New 
Electrical, Plumbing, & Tankless Gas Water 
Heater. New Gas Furnace & A/C Heat Pump. 
New Roof & Fiber Cement Siding, All New 
Windows, hardwood flooring and carpets. 
Baths have tile as does Laundry room. 
Features 2 master suites, Sealed garage 
floor, and Gas Fireplace in living rm. Must 
see! Fenced back and side yard. Sealed 
Garage Floor. Very large Launary/mud Rm. 
Backyard Water feature. $469,000 (747543) 
Don Meyer, RE/MAX Integrity, 503-999-2381

Custom built home nearing completion on 3.55 flat 
acres at the end of quiet drive. Welcoming entry leads 
large great room with vault, wood stove, den/office 
and study too. The large windows bring the outside in. 
Kitchen island and large walk in pantry lead to formal 
dining room. The master suite has french doors, large 
open shower, spacious WIC that leads to concrete 
vault. Utility room leads to oversized garage with dog 
wash! Room to build your dream shop here! Christmas 
trees for small farm tax rate. (746247) Trevor Elliott 
503-602-1039

FOR LEASE. High traffic counts for this long time full 
service sign shop still conducting business but has 
space to spare. Approx. 1000 sqft available for retail, 
light manufacturing, vehicle service, offices, storage. 
Owner is flexible on space and uses. Small kitchenette 
and bathroom. Store frontage.(746190) Trevor Elliott 
503-602-1039

Amazing 5 bd, 3 ba country home located on 1.8 acres 
of secluded land that includes a 3,000 sq ft garage/
shop, mother in law apartment, wood shop, 10x40 
lean-to & a one of a kind game room that is a must 
see. Home includes an office, dr, fr with wood stove & 
updated kitchen. Lrg laundry room w/lots of storage. 
A 25x20 green house can be used yr round. The lush 
lawn leads to a meditation garden w/fountain & up to 
10 acre forest for complete privacy. For more info look 
in docs.(746003) Roger Elliott – 503-569-5003

COUNTRY FEELING! HOME THEATER!
4 bedrm (master + 2 on main), 3 full baths, 
Office, Open Plan for Living Rm, Dining, & 
Kitchen w/ 5x20 walk-in pantry, Laundry/mud 
rm (9x11+6x7) with sink & lockers, Entry is 
8x6, Upstairs has Theater Rm w/ductless AC, 
Rec Rm w/skylites, Dry Sauna, and full bath, 
1 bedrm, and balcony off rec rm. Covered 
patio. Wood Stove in Living rm, Built-in 
speakers throughout. wide halls, Master w/
walk-in closet, tub & show, 2 sinks, Stamped 
concrete RV Pad w/ Elec. hookup, Shop w/ 
1/2 bath. $598,000 (746267) Don Meyer, RE/
MAX Integrity, 503-999-2381

New range and hot water heater. 
Has been rental for long time. Fully 
fenced large back yard. Single 
level 3 bedroom 1 bath. Garage is 
2 car but has a wall that was built 
in and could be removed. House 
is in good condition. Fireplace in 
living room. Do not bother Tenants. 
$240,000 (743095) Don Meyer, 
RE/MAX Integrity, 503-999-2381
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April 2: Carrer Connections

April 4: Public Policy

April 5: Greeters Networking 
Hosted By: Marion County 
Child Abuse Prevention Team

April 5: Ribbon Cutting: 
Farmers Insurance - Ana 
Manzur Agency

April 8: Forum Speaker Series 
2018-2019 - April

April 11: Ribbon Cutting: DSW 
Designer Shoe Warehouse

April 12: Greeters Networking 
Hosted By: Epic Fitness

April 16: Chamber Business 
Women

April 16: SYP: Third Tuesday

April 19: Greeters Networking 
Hosted By: Summit Cleaning 
& Restoration

April 19: Ribbon Cutting: 
Western Construction 
Systems

April 26: Greeters Networking 
Hosted By: Northwest 
Rehabilitation Associates

Recently, the American 
College of Surgeons 
determined that 
identifying and managing 
“surgeon burnout” is 
one of its top concerns. 
Recent surveys of their 
members show that a 
majority demonstrate 
signs of “burnout” that 
are linked to excessive 
working hours, increasing 

paperwork, and bureaucracy that takes 
them away from patient interaction. This is 
on top of the fact they are regularly dealing 
with emotionally-charged situations (life 
and death). Jobs that deal daily with human 
trauma can cause dangerous burnout 
symptoms that could affect judgement or 
depression and even lead to suicide.

Does this concern you as much as it does 
me? Don’t we want surgeons and people in 
careers like law enforcement and government 
refreshed and on top of their game?

The Mayo Clinic describes some of the 
signs of burnout as:

● Being cynical, overly critical at work
● Being tired, irritable, having trouble 
    concentrating and low energy
● Disillusioned about the job; unsatisfied 
    with everything
● Using unhealthy coping mechanisms  
   such as excessive food, drugs or alcohol
● Unexplained health issues.

I wonder if we all share some responsibility 
for this burnout? Do we forget that these 
are human beings in these professions who 
have their own issues and may even make 
mistakes?

The current culture of dramatic and vicious 
attacks on social media, the rush to sue and 
the vilification of nearly everyone makes 
these high-pressure careers not only less 
appealing to enter, but also leads to earlier 
resignation.

Many Salem citizens are continually 

surprised that our Mayor and City Councilors 
are unpaid volunteers. Legislators are paid 
very little for the privilege of evaluating 
thousands of complicated bills each session 
as well as having to raise thousands for a 
campaign. Besides the investment of their 
own time and money, they often take a good 
virtual beating from the public, no matter 
what they do.

So how can we be more compassionate 
to those in high pressure jobs? First, take 
the time to learn about their jobs. Read 
biographies, visit worksites, job shadow, 
and visit with people in these challenging 
professions. Go on a police ride-along or 
spend  a day at the capitol. Finally, be careful 
not to put anyone on too high a pedestal.

It’s great when someone is completely 
healed or rescued from danger but that 
isn’t always possible. Remember these 
people have worked exceedingly hard to get 
where they are, but they are human, and 
mistakes can happen. We need to treat them 
professionally and with grace.

Mary Louise VanNatta, APR, CAE is the CEO of 
VanNatta Public Relations, a PR, event planning 
and consulting firm in Salem, Oregon. prsalem.com
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Among the exhibits are artworks inspired 
by the Franco-Prussian war of 1871, and the 
Battle of the Nile in which Admiral Horatio 
Nelson defeated Napoleon’s navy; a garden 
room with dramatic landscape paintings; 
one dedicated to the disco, and a Parisian 
courtyard featuring “belle epoch” scenes by 
post-impressionist artists Eduouard Leon 
Cortes and Antoine Blanchard.

Other rooms feature striking portraits, 
Craig Bone’s wildlife, abstract art by 
Leonardo Nierman, and the work of the 
renowned Italian, Giovanni Madonini.

The one-day event is scheduled from 11 

a.m. to 4 p.m. on Saturday, May 25, and 
is free to the public. There will be several 
Instagramable photo op areas , where you 
too can become a Masterpiece.

Because the building is the last of Yost’s 
downtown properties for sale, the eclectic 
collection will eventually be moved to 
Newport on the Oregon Coast where Yost 
has a permanent gallery on the bay front.

To RSVP for "Meet Me at The Vick" Email 
Artisticlady525@gmail.com or call 503-374-
8031.

For sales/lease inquiries for The Vick Building, 
contact Terry Hancock, 503-370-2581

Vick
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Putnam, alongside Sue Juba and couple 
Sheila and Al Laue, were the founding 
members of the theater. The foursome 
gathered about a dozen interested friends 
and asked each person to donate a couple 
dollars toward the first show. Pentacle 
started with just $30. Today, that would be 
about $280, which is still a tiny budget for 
one production, let alone a new playhouse. 

Pentacle has benefited from strong 
leadership from its inception. The founding 
members created a committee that helped 
direct the theater’s growth and guide it 
through major financial and business 
decisions. That advisory committee structure 
is still used and part of Pentacle’s success 
today. The non-profit theater has a governing 
board and several volunteer committees. 

Through her work, Juba heard of an unused 
barn on the property of Stanley Waters. The 
barn was transformed into a theater with 
arena-style seating for about 150 people and 
a chicken coop dressing room. The barn and 
the large black pentacle star on its side could 
be seen from the road, welcoming theater-
goers to its dirt parking lot. 

The first play chosen was Noel Coward’s 
comedy Blithe Spirit. It ran from June 17 to 
June 19, with Bob Putnam directing. Tickets 
sold for $1. Blithe Spirit has now been part 
of seven seasons at Pentacle, with Putnam 
directing the first three productions. 

Over eight years, the barn was home to 
more than 30 plays. When the venue became 
unavailable, Pentacle was homeless for 
a couple years. Productions were held at 
various buildings around town, including 
Salem Heights Hall, and at South Salem 
High School. 

In 1963, with the help of generous 
supporters—including a donation of land 
and financing assistance from the Bossatti 
family—the theatre found a permanent 
home. Just off the Salem Dallas Highway, 
Pentacle Theatre’s location honors its 
grassroots, barn-raising history. As you 
drive into the woods, you are seemingly 
transported to another time and place. After 
you climb the hill, you can see a beautiful, 
dark wooden building surrounded by trees. 
Local architect Charles Hawkes created 
the award-winning design for the building, 
which was constructed by volunteers. 

Upon first visit, the most common reaction 
is surprise that the theater exists because, 
unlike the first location, you cannot see the 
theater from the road.

That’s all a part of the Pentacle experience 
– the delight of discovering something new 
and experiencing art in a community setting. 

Now in its 65th year, Pentacle Theatre 
produces eight plays each season, presenting 
a mix of family fun, poignant drama, and 
themes that are somehow both current and 
timeless. 

This anniversary season kicked off with 

comedic family drama Distracted and 
popular musical Mamma Mia!. 

The next show in the Pentacle schedule 
is Yellow, written by Del Shores. The story 
is a comedic drama explores the themes of 
intolerance, family secrets and forgiveness. 
Yellow is directed by long-time director 
Heather Dunkin Toller and is sponsored by 
PFLAG. The play will also feature music by 
Salem area band True North. Yellow runs 
April 12 to May 4.

Neil Simon’s Fools is a family favorite 
comedy that features a backwards town and 
a lot of laughs. Fools is directed by Pentacle 
alumna Dani Potter and sponsored by 
Duchess and the Munchkin. Fools runs from 
May 24 to June 15.

The theater will celebrate its anniversary 
on July 13, 2019, at the Salem Convention 
Center with “Our story goes on: Celebrate 
65 years of Pentacle Theatre.” Two ticket 
prices available: $50.00 dinner & program at 
6:00 p.m. or $25.00 dessert only & program 
seating at 7:30 p.m. A program looking back 
at the last five years of Pentacle productions, 
indicting lifetime members and recognizing 
outstanding volunteers will begin at 8:00 
p.m.

The summer of laughs continues with 
Jest a Second! Suitable for teenage and 
adult audiences, the play centers around an 
increasingly complicated family birthday 
party. Jest a Second! is directed by Valerie 
Steele and sponsored by Rich Ford, 
Windermere Real Estate. Jest a Second! runs 
July 26 to Aug. 17.

The Great American Trailer Park Musical 
brings Florida trailer park drama right to 
West Salem. The musical will be directed by 
Jill Sorensen, who assistant directed several 
past musicals, including Spamalot and 
Seussical the Musical. The Great American 
Trailer Park Musical runs from Sept. 6 to 28.

Drama returns to Pentacle in the fall 
with Mothers and Sons. The play, both 
funny and powerful, is about a mother who 
unexpectedly visits her son’s former partner. 
Mothers and Sons is directed by Pentacle 
acting teacher and local legend Jo Dodge. It 

runs from Oct. 18 to Nov. 9 and is sponsored 
by the Paul C. and Robin E. Bower Family 
Trust.

The 65th season ends with a holiday 
comedy, Dashing Through the Snow. The 
play centers around a Christmas Bed and 
Breakfast. Dashing Through the Snow 
is directed by Pentacle alumna Deborah 
Johansen and sponsored by Glantz Law 
Group, LLC. It runs Nov. 29 to Dec. 21.

Pentacle relies on its sponsors and season 
ticket holders to help make shows possible. 
Season tickets go on sale every August and 
offer theater patrons discounts and first 
choice of seats. The theater also offers flex 
passes and individual tickets for each show. 

Productions often include opportunities 
for community discussions and talkback 
sessions with the cast and crew. Pentacle 
also develops rich partnerships with local 
businesses and organizations to bring theater 
to the Salem and give back to the community 
that has fostered the theater’s existence.

Pentacle Theatre is even a stop on ghost 
tours, with one of its founding members 
at the center of some spooky happenings. 
Sheila Laue, who was a part of more than 
50 productions, is said to haunt the theater, 
messing with doors, pulling pranks with 
costumes, and laughing. Some people have 
even said they could smell Sheila’s perfume. 

A ghost story may sound silly to some, 
but it helps illustrate the importance that 
Pentacle has had in the lives of Salem 
residents. Several generations have been 
involved in the theater. Children who acted 
in productions are now directing them as 
adults. Pentacle is more than just plays and 
musicals, it is a community that has grown to 
become a large extended family.

It is hard to move through life in Salem 
without running into someone who has 
been part of Pentacle and its legacy. Your 
hairdresser may have been a production 
assistant, your classmate could have been an 
actor, your grandma’s friend may have made 
props, or your co-worker could have served 
on the play reading committee. If you went 
to high school in the Salem area, you could 

have been invited to dress rehearsals with 
your theater club. 

Hundreds of volunteers have given their 
time and unique skills to make Pentacle 
Theatre the landmark it is today. And 
hundreds of volunteers continue to do so 
every season. 

That’s the real magic of the theater – 
people coming together to make something, 
to create an experience, to capture a moment 
in time.

Some posters, playbills, and even props 
remain from the incredible productions 
over the years at Pentacle. But the magic of 
a night together with neighbors and friends 
is rediscovered and let go with each curtain 
call. 

In the last 65 years, almost 600 Pentacle 
plays have brought volunteers and show-
goers in Salem together, in the spirit of art, 
theatre, and above all else, community.

Pentacle

You can get tickets to any show on the 2019 
season and the anniversary celebration by 
visiting Pentacle’s ticket office at 145 Liberty 
St. NE, Suite 201 in Salem, calling the ticket 
office at 503-485-4300 or going online to 
pentacletheatre.org.

Pentacle Theatre timeline

1954 –Pentacle Theatre is born and hosts its 
first three productions in an old barn

1963 –Pentacle finds a permanent home in 
its community-constructed rustic theater

1964 – A 10-year anniversary gala is hosted 
and Governor Mark Hatfield attends

1969 – First year-round season 

1970 – The first electronic light board is 
used (The Music Man)

1974 –Pentacle Theatre celebrates 20 years

1977 – The theater obtains a license to sell 
beer and wine

1979 –Pentacle celebrates 25 years

1980 – Season tickets are offered for the 
first time. 214 season tickets were sold.

1984 – Pentacle celebrates 30 years

1988 – The theater starts to offer workshops 
and classes

1993 – A $300,000 renovation expands the 
backstage and lobby. The volunteer Hospi-
tality Guild is established.

1994 – Pentacle celebrates 40 years

1997 – The theater moves to eight-play sea-
sons
1999 – Pentacle celebrates 45 years

2002 – The first Pentacle box office opens 
downtown 

2004 – Pentacle gets a $1 million makeover 
and celebrates 50 years

2009 – Pentacle celebrates 55 years

2014 – Pentacle celebrates 60 years
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This is Part Two of a Two Part Series. 
Part One explained why Oregon’s Public 
Employees Retirement System is 26 Billion 
dollars in debt. Part Two will not suggest 
a solution or cure, but rather a practical 
alternative to the 26 Billion Dollar debt 
strapped to the backs of local governments 
(cities, counties and school districts) by the 
Oregon Legislature.

There is merit to the old adage, “When 
you have dug yourself into a hole, stop 
digging.” Our Governor is quoted in the 
Portland Business Journal, April 12, 2019 
edition, that the PERS debt is now over 26 
billion dollars. Last month’s PERS Part 
One reported the debt at 22 Billion dollars. 
This was not an error on our part, but was 
based upon the actuarial report and PERS 
information dated October 2018. Needless 
to say, the PERS debt is an ever-increasing 
crisis. But let us put some flavor to what a 4 
Billion dollar increase represents. $4 Billion 
represents forty million $100 bills, or almost 
nine hundred pounds of new $100 bills. If 
placed end-to-end, the forty million $100 
bills would stretch from Salem to Boston and 
four hundred miles into the Atlantic. A lot of 
money!

What do we know from Part One? In 1995 
the Legislature agreed to a deal with the 
attorneys representing the PERS Members 
(70% of which are local government 
employees) that each member would 
receive an increase of TEN percent in each 
member’s account. In exchange for this 

increase, the State would be able to collect 
state income taxes from state and federal 
retirees. The Legislature did not provide 
PERS any money to cover this deal and 
clearly did not understand the consequences 
of this deal. Today PERS is deeply in debt. 
Cities, counties and school districts are 
screaming at their Legislators to “fix PERS” 
as the increases in PERS assessments are 
cutting into local government budgets. 
Police, fire and teachers are being laid off as 
a direct result of this crisis. Members of the 
Legislature, please stop this insanity. 

The increases in PERS assessments to cover 
future retiree benefits are excessive. Local 
governments cannot afford the increases. 
Cities, counties and school districts are all 
doing their budgets at this time of the year. 
In several instances in Marion County, the 
PERS costs exceed increases in property tax 
revenue. In practical terms cities, counties 
and school districts are in the unenviable 
position of having their Expenses exceed 
their Revenue. This cannot continue. 

There are three concepts that need to be 
addressed. First, the complaints by local 
elected officials, administrators, teachers, 
police officers and first responders are 
legitimate. Since the Legislature did not 
understand the consequences of the deal in 
1995; cities, counties and school districts 
need to be held harmless from that deal. 
Local governments would then be able to 
use property taxes to provide services to 
the public rather than spending precious 

property taxes into an ever-increasing hole 
of debt.

The second issue remains; PERS is hugely 
in debt. Holding cities, counties and school 
districts harmless from the 1995 deal will 
most certainly, as night turns to day, drive 
the PERS debt higher. There are several 
aspects of this second prong that need to 
be discussed. PERS has 70 Billion dollars in 
reserve. The investment gains are significant. 
PERS reports that in the fiscal year ending 
in 2017, the reserve fund gained 10 Billion 
dollars and paid out less than 4 Billion 
dollars. The reserve fund currently expects a 
9 Billion dollar increase in 2018. Hence, for 
the short term, the reserve fund is making 
more money than PERS is paying out to 
retirees by 4 to 5 Billion dollars.

We all know and must understand that 
future investment returns should not be 
relied upon. However, the Legislature needs 
to accept that in the next five to ten years 
as PERS Baby Boomers from Tier One and 
Tier Two retire, it will be necessary to use 
the reserve fund to pay retiree benefits. 
We should also recognize that PERS Baby 
Boomers are getting old and will naturally 
start dying. We certainly wish all retirees a 
long and fruitful life. Admittedly, the reserve 
fund will not cover all current and future 
retiree pension payments.

So, here’s the practical alternative when 
the reserve fund is used up. The Legislature 
could use deficit financing in the form of state 
issued revenue bonds to pay all remaining 

Tier One and Tier Two retiree benefits. At 
the point in time when the reserve fund is 
exhausted, say ten to fifteen years from now, 
the Legislature would know the number 
of PERS member retirees, the amount of 
money to bond for and as important as 
anything else, the current demographics of 
the retirees and their life expectancy.

By funding the remaining deficit with 
revenue bonds, no PERS retiree (current 
or future) would lose any benefit provided 
by statute or contract. Cities, counties and 
school districts would be held harmless from 
the 1995 ill-conceived deal. The money in the 
reserve fund would be spent, but the money 
to pay for bonds and interest decades in the 
future would come from income taxes paid 
by Tier One and Two retirees and federal 
retirees. This also satisfies the desire of the 
State to receive income tax revenue from 
state and federal retirees, which was the “Tax 
Greed” that caused this extraordinary debt. 
So, this alternative promises a soft landing.

As the Golden Man stands Atop the great 
dome of the Oregon State Capitol and watches 
the “goings on below,” he is reminded that 
Salem has always been “awash in rain and 
politics.”

*For many years Bob Cannon and Fred 
VanNatta shared writing articles for The 
Golden Man, Salem Business Journal, using the 
byline Oregon Pioneer. Bob can be reached at 
bobannon3950@gmail.com.

The Oregon Department of Corrections' 
14 prisons operate with sustainability as a 
priority. 

It's no small feat given that about 15,000 
adults are in custody and the prisons are 
hundreds of miles apart.

Chad Naugle, fulltime Sustainability 
Programs Manager for the state agency, 
spends the time because green operations 
are not only good for the environment, but 
also good for the state agency's bottom line 
and efficiency. 

Eastern Oregon Correctional Institution 
in Pendleton saves about $300,000 a year 

due to energy efficiency practices such as 
adjusting the schedule and temperature 
points for heating and cooling equipment, 
repairing and maintaining steam traps, 
changing air filters monthly and replacing 
aging thermostats.

Eastern Oregon is not the only facility in 

the Oregon corrections complex to make 
significant energy savings. 

In fact, the U.S. Department of Energy 
recently recognized four facilities in the 
Oregon Department of Corrections as 50001 
Ready—meaning that they are using essential 
features of an energy management system to 
continuously improve energy performance 
and save money. 

“Like other correctional facilities, we 
operate much like a small city and perform 
a wide variety of functions,” Naugle said. 
“50001 Ready helps us improve our energy 
management and accelerate progress toward 

our energy goals.”
Another important way that the agency 

reduces its footprint is through recycling the 
millions of pounds of waste generated by the 
thousands of adults in custody.

Last year, Oregon Department of 
Corrections recycled 3.4 million pounds of 

materials. In 2017, that number was almost 
2.8 million pounds.

With 14 institutions scattered around the 
state, trucks come and go from the DOC 
warehouse every day to pick up items bound 
for another state prison.

“These trucks that delivered products 
were coming back empty or partly empty,” 
Naugle said. “For several years now, we’ve 
backhauled clean recyclables and then sort 
them on our sort line.”

The 250,000-square-foot warehouse can 
house the recyclables until they are ready to 
go to market. Aluminum, fluorescent bulbs, 

paper, electronics, shoes, fabric, plastic 
and cardboard are separated and sorted for 
recycling. Last year alone, almost 890,000 
pounds of cardboard, 85,000 pounds of 
fabric and 11,000 pounds of shoes were 
recycled.

Innovative staff at the prisons also find 

ways to reuse materials instead of trashing 
them. At Warner Creek Correctional Facility, 
the physical plant workers needed sturdy 
pouches for their water canteens. Instead 
of purchasing new ones, workers upcycled 
jeans and belts to make their own.

See CORRECTIONS, Page 14

Department of Corrections: Central Distribution Center

Environmental sense at the Oregon Department of Corrections also means 
teaching incarcerated individuals skills that help the planet.
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The Verona Studio will close out their fifth season with “Life Sucks”. In this brash reworking 
of Chekhov’s Uncle Vanya, a group of old friends, ex-lovers, estranged in-laws, and lifelong 
enemies gather to grapple with life’s thorniest questions — and each other. What could possibly 
go wrong? Incurably lustful and lonely, hapless and hopeful, these seven souls collide and 
stumble their way towards a new understanding that LIFE SUCKS! — Or does it?

“…adrenaline-fueled, hyper-aware…[Posner] sticks lovingly close to Chekhov’s plot…[He] gives 
huge and equal bearhugs to Chekhov’s absurd comedy and touching pathos while leaving room to 
banter with the audience…” —The Washington Post

Written by Aaron Posner
Directed by Randall Tosh
Featuring (in alphabetical order): Linda Cashin, Joyce Kemp, Brady McDevitt,
Hannah Patterson, Anthony Redelsperger, Ed Schoaps and Michael Swanson

Cost: $20.00 per ticket Students (with a valid school ID) $10
When: 8pm: May 2, 3, 4, 10, 11, 17 & 18 2pm matinee performances: May 11 & 18
Where: The Verona Studio The Reed Opera House, Suite 215
189 Liberty Street, NE, Salem, OR, 97301

Tickets: www.brownpapertickets.com/event/3414918 or call (805) 657-7538

The Verona Studio Finishes Season with “Life Sucks”

Of all the taxes a 
business owner must 
pay, a gross receipts tax, 
which Oregon doesn’t 
have – yet – is the most 
outrage-inducing. The 
very idea of taxing a 
business on its gross 
sales, whether or not it 
makes a profit, sticks in 
the craw the firmest.

As if to prove that no 
number of nails can keep 
the lid firmly shut on a 

gross receipts tax, House Bill 3427 would 
spring the demon from its coffin. For the 
third time in the last four years, Oregon is 
considering a gross receipts tax. A legislative 
proposal failed in 2017 and Ballot Measure 
97 was rejected by voters in 2016.

Proponents of HB 3427 prefer to call their 
gross receipts tax a “Corporate Activities 
Tax.” Revenues would be used to finance new 
education spending. The tax would apply to 

all business entities, regardless of business 
structure: C corps, S corps, Partnerships, 
LLC’s, and sole proprietorships. The tax 
would be $250 + 0.57% of Oregon sales 
for businesses with $1 million or more in 
annual gross receipts.

Small-business owners are not fooled by 
the $1 million floor, and their skepticism 
comes from experience. They are wary of 
the Legislature enacting a new tax that 
could be easily raised by future Legislatures. 
As Main Street entrepreneurs have seen 
on multiple occasions, the Legislature has 
raised revenue by broadening the base 
of taxpayers and eliminating exemptions 
and/or deductions without a three-fifths 
supermajority vote of each chamber of the 
Oregon Legislative Assembly.

If the Corporate Activities Tax is passed in 
2019, there would be no safeguards in place 
to ensure that the $1 million Oregon sales 
threshold won’t be lowered or eliminated in 
future years – or that groceries and other 
exempt products will be added back into 
taxable sales – all by a simple majority vote 
of the Legislature.

Taking into account these factors, and 
the prospect that the Oregon Legislature 
is also considering an expensive new paid 
family and medical leave payroll tax, a 
cap-and-trade program that will generate 
new revenue to the tune of hundreds of 

millions of dollars per year, and several 
other revenue-raising measures totaling as 
much as $5.67 billion in new taxes, and it’s 
no wonder why small-business owners are 
urging a ‘No’ vote on HB 3427.

“Gross receipts taxes … have returned as 
a revenue option for policymakers after 
being dismissed for decades as inefficient 
and unsound tax policy,” writes the Tax 
Foundation’s Garrett Watson. “Their appeal 
comes as many states are looking to replace 
revenue lost by eroding corporate income 
tax bases and as a way to limit revenue 
volatility.”

But dressing a gross receipts tax up in 
fancier threads called a Corporate Activities 
Tax won’t change the pyramiding effects of a 
gross receipts tax. Even the smallest of small 
businesses will see increases in cost inputs 
paid to other businesses. The proposed 
35% subtraction for cost of goods sold (or 
labor costs) will not adequately protect 
small businesses from the negative impacts 
of pyramiding, nor will the exclusions for 

motor vehicle fuels, groceries, and gross 
receipts from other exempt sales due to the 
fact that these products will have been taxed 
at numerous stages in the supply chain.

“Gross receipts taxes impact firms with 
low profit margins and high production 
volumes, as the tax does not account for 
a business’ costs of production,” informs 
Watson. “Startups and entrepreneurs, who 
typically post losses in early years, may 
have difficulty paying their tax liability.” 
Also, “Gross receipts taxes impose costs 
on consumers, workers, and shareholders. 
Prices rise as the tax is shifted onto 
consumers, impacting those with lower 
incomes the most. Some firms may lower 
wages to accommodate the tax, reducing 
incomes. Other job opportunities may be 
limited as well.”

The increased cost to Oregon consumers, 
including small businesses, is evident in the 
Legislature’s own modeling. In several runs 
of the Oregon Tax Incidence Model, the 
Legislative Revenue Office has shown that 
price levels will increase, regardless of the 
tax base or the rate of the new tax.

What more evidence is needed that a gross 
receipts tax is a bad idea needing rejection 
once again—and once and for all.

Anthony K. Smith is Oregon state director 
for the National Federation of Independent 
Business.

ANTHONY K. 
SMITH

OREGON 
STATE  

DIRECTOR 
NFIB

A Bad Idea Whose Time Has Come Again

Even the smallest of small 
businesses will see increases in cost 

inputs paid to other businesses.
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Seven pounds – that’s the amount of 
garbage the average Oregonian produces 
every day. In Marion County, about half that 
amount is recycled or recovered. However, 
all this accumulated waste, garbage and 
recyclables alike, must be managed.

Residents and businesses can be proud 
that Marion County remains a leader in the 
state for waste reduction and recycling. We 
work continually to reduce the waste stream 
in a cost effective and efficient manner.

The county works with a number of 
key partners to deliver an integrated, 
comprehensive solid waste management 
system that promotes waste reduction and 
recycling and ensures the safe and sanitary 
disposal of remaining waste.

The countywide solid waste system 
includes two material recovery facilities, the 
Covanta Energy-from-Waste (EfW) facility, 
two transfer stations, a construction and 
demolition landfill, an ash monofill, and 
a household hazardous waste facility. In 
addition to the curbside mixed recycling roll 
cart, we maintain numerous value added 
programs such as the Master Recycler 
and EarthWISE programs. We provide 
convenient curbside recycling for mixed 
organics, household batteries, paint, used 
motor oil, antifreeze, and cooking oil.

We use all the tools we have available to 
handle waste in an environmentally and 
economically advantageous way. Working 
cooperatively and collaboratively with 
numerous community partners, helps us 

maintain one of the highest recovery rates in 
the state.

The Covanta EfW facility has been a 
component in our overall waste management 
strategy for more than 30 years. Since its 
opening, the EfW facility has served us well 
by:

• Saving more than 45 acres of land from 
   being developed into landfills;
• Generating enough renewable energy to 
   power 9,000 homes each year;
• Recovering more than 8,000 tons of 
   ferrous metal annually – the equivalent 
   of 6,500 cars; and
• Employing 45 people with living 
   wage jobs that include health care and 
   retirement benefits.
Energy-from-Waste is a sustainable 

alternative to fossil fuel-fired energy and 
is recognized by the U.S. Environmental 
Protection Agency, the European Union, 
and California regulators for mitigating 
greenhouse gases. EfW technology has 
been recognized as renewable in federal law 
for more than 30 years and is defined as 
renewable in 31 states.

The Oregon Department of Environmental 
Quality ranks energy recovery as preferable 
to landfilling as part of the waste hierarchy 
that first includes waste reduction and reuse, 
then recycling and composting, and finally 
disposal.   We continually strive to enhance 
and improve our solid waste and recycling 
system. Future options could include a mixed 
waste processing facility offering expanded 

opportunities for materials recovery, 
enhancing recovery for commercial entities, 
and working with our partners to develop 
new markets and uses for recycled products.

Marion County will continue to prioritize 
waste reduction and recycling as part of our 
comprehensive solid waste management 
system. It’s up to all of us to reduce and reuse 

first, recycle right, and finally trash the items 
that remain. After all, the most efficient way 
to reduce waste is to not create it in the first 
place.

Commissioner Kevin Cameron is a Master 
Recycle and advocates for reducing and reusing 
first. He can be reached at (503) 588-5212 or 
kcameron@co.marion.or.us .

Integrated Solid Waste System Benefits Community

Commissioner Kevin Cameron 

During their annual 28 Days of Love 
fundraiser, Capitol Auto Group (CAG) raised 
a company record $200,000 in donations 
for the United Way of the Mid-Willamette 
Valley. Over $180,000 of the donations 
came from employee pledges and payroll 
deductions.

“Over 90 percent of our employees 
contributed to this amazing cause,” said 
Carrie Casebeer, Marketing Director. “We 
even had 28 percent give $1,000 or more. 
I am so proud of our outstanding staff that 
care about their community.” The annual 
28 Days of Love campaign is comprised of 
various fundraising events. This year, the 
events included a bake sale, silent auction 
and Friday luncheons.

The $200,000 check was presented to 
representatives of the United Way April 
2, 2019. In attendance were Salem Mayor 
Chuck Bennett, Ron Hays, Mid-Willamette 
Valley United Way CEO, and members of 
the United Way and CAG staff. “When Carrie 
told me the astounding amount that Capitol 
employees had raised, I was left speechless,” 
said Hays. “I didn’t know what to say to 

that that could ever show our appreciation 
of that kind of generosity. Their employees 
are everyday heroes. People who give 
without any expectation of reciprocation or 
notoriety.”

In addition, Hays also mentioned that last 
year’s donations helped fund a new homeless 
shelter and homeless shower. 

“This does not happen in Salem every day,” 
said Salem Mayor Chuck Bennett. “There is 
a community... that supports groups like the 
United Way in a way that the city cannot. It 
makes it possible to meet the needs of the 
broader community.”

This year’s donation was the largest ever 
given by CAG to the United Way of the Mid-
Willamette Valley. It was also among the 
largest employee-funded donations that the 
United Way of the Mid-Willamette Valley 
has ever received.

“Employees don’t do this because they 
expect to get anything in return,” said Scott 
Casebeer. “They do it because they care.”

To learn more about how to conduct your 
own giving campaign, visit the United Way at 
www.unitedwaymv.org.

Capitol Auto Group raises $200,000 for the 
Mid-Willamette Valley United Way

Alex Casebeer, Ron Hays, Carrie Casebeer, Scott Casebeer, Matt Casebeer,
Mayor Chuck Bennett, Bob Myers



May 2019 Salem Business Journal Page 9

We offer the following 
classes & workshops:

Pottery Classes
Kids’ Classes
Open Studio

Monday Open Painting Studio
Birthday Parties

Raku Firing Parties
School Field Trips

Artist-in-the-Schools
Corporate Events

Family Clay Sunday

...a place to learn & grow in the arts

We are located on the 
Oregon State Fairgrounds

Yellow Gate / off Silverton Road 
Phone: (503) 365-3911
Check us out online at 

https:\\www.willametteartcenter.com

Special Emphasis On:
Art Education and Promotion

Oaks Gallery & Sales
Artisans Village

Empty Bowls
Family Clay Sunday

Raku Hands-On Event

Willamette Art Center and on 
Instagram@willametteartcenter

Be a Willamette Art Center Member
Follow us on Facebook!

A Special Thanks for TOT Funding

Artisans Village
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Each month, I feature lo-
cal nonprofit leaders who 
make an impact. This 
week’s interview is with 
Heather Van Meter, presi-
dent of the nonprofit orga-
nization, Marion County 
Bar Association in Salem, 
Oregon. She is also the 
Senior Assistant Attorney 
General of the Oregon De-
partment of Justice.

Tell us about your non-profit:

The Marion County Bar Association is a 
local, nonprofit organization working to 
promote professionalism, honor, integrity 
and courtesy in the local legal community. 
We have over 500 members currently. Our 
members are mostly local lawyers and bar 
leaders, as well as people and entities pro-
viding services to the legal community. We 
work with other local and statewide groups 
to present legal education programs, chari-
table fundraisers and social events. Our pro-
grams ensure our newer local lawyers meet 
mentors and friends and allow our "sea-
soned" lawyers to promote the profession-
alism and courtesy that has existed in our 
local legal community for many decades.

How did you get into the role? How did 
you find yourself in leadership in the 
organization?

We hold elections every year for officers 
and board members. I was elected to the 
board three years ago and was elected 
to serve as president for 2019. Our past 
presidents, including Shannon Snow, Sam 
Sears and Deb Lush, were excellent leaders 
of our organization and I look forward to 
continuing their strong leadership.

What experiences best prepared you for 
this role?

I previously served as President of Oregon 
Women Lawyers and the U.S. District  
Court of Oregon Historical Society and have 
served in various leadership roles for the 
Oregon State Bar and in the community.

 
What is difficult about your nonprofit 
leadership role?

The challenge for most nonprofit 
organizations is ensuring we continue to 
provide programs and events our members 
benefit from. Nowadays there are so many 
demands on our time - from work to 
family to other community activities. It’s 

an ongoing challenge for any nonprofit to 
ensure its programs and events are relevant 
and beneficial to members.

What have you uniquely contributed to 
your organization?

I began as president just two months ago, 
and thus far am most proud that our events 
and programs and communications have 
continued smoothly, including our bulletin, 
First Tuesday socials and CourtCare 
fundraiser support (Bowl-o-Rama at 
Firebird Lanes April 6 and Day Out for 
CourtCare June 1 at Taproot Lounge). Our 
Courthouse Staff Appreciation Picnic July 
11 is one of our favorite events every year.

What are you looking for in future leaders 
in your group?

Our board members are all amazing 
volunteers who are energetic about 
serving our local legal community. They 
are generous with their time and, when 
possible, with their pocketbooks to support 
CourtCare, Legal Aid, the Imprint Program, 
New Lawyers Division, Mary Leonard Law 
Society and other causes important to our 
community.

Inspiring Leaders and Non-profits
An interview with Heather Van Meter

HARVEY GAIL-
SPIRE

MANAGEMENT

Are you a volunteer leader of a nonprofit or 
association? If you or someone you know would like 
to be featured in my column, email me at harvey@
spiremanagement.com

G. Harvey Gail is president of Spire 
Management, an association management, 
event planning and consulting firm located in 
Salem, Oregon. www.SpireManagement.com , 

@HarvGail.

Heather Van Meter is a great example of 
a leader who combines her professional 
skills with an extremely successful and 
important nonprofit. To learn more about 
Marion County Bar visit www.marion-
countybar.org
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Good financing is vital 
to maintaining a healthy 
commercial real estate 
market. Smart investors 
are aware of the current 
financial landscape. Any 
changes in the percentage 
of down payment required 
for purchasing property, 
as well as any changes in 
interest rates, will have an 
impact on the continued 
interest of buyers in pur-
chasing more commercial 
real estate.

The Mortgage Bankers 
Association is finalizing 

their numbers for calendar year 2018, but as 
of this time, they are estimating that calendar 
year 2018 will show an approximate three per-
cent increase in the total number of loan origi-
nations over calendar year 2017. In addition, 
the good news is that lenders are still positive 
about finding more good opportunities for 
placing more loans in 2019.

In terms of commercial bank lending, the 
preferred properties rank in the following or-
der: multifamily, industrial, office, hotels and 

then finally, retail.
Furthermore, according to the Mortgage 

Bankers Association’s 2019 Commercial Real 
Estate Finance Outlook Survey, approximately 
74 percent of the bankers surveyed believe that 
the total volume of lending in 2019 will meet 
or exceed 2018 levels. Only 26 percent of the 
bankers surveyed believe that the total volume 
of lending will decrease. One of the reasons that 
multifamily loans have been so attractive to the 
industry is because they have been performing 
well, with the delinquency rate on loans being 
near record lows.

However, lenders are being more cautious 
about granting loans on new development proj-
ects, because by the time the new project comes 
to market, the economy could have changed.

Overall, I’m optimistic. The market for good 
financing is still holding steady. While this may 
be reassuring, there’s the old expression that 
says, “a banker is someone who will loan you 
their umbrella when it’s sunny, then ask for it 
back the moment it begins to rain.” Cautious 
optimism seems to be the best approach mov-
ing forward.

Alex Rhoten is a Principal Broker with Cold-
well Banker Commercial Mountain West Real 
Estate. www.CBCRE.com .

ALEX RHOTEN
PRINCIPAL 
BROKER,  

COLDWELL 
BANKER 

COMMERCIAL 
MOUNTAIN 

WEST 
REAL ESTATE

Current Outlook for
Real Estate Financing

Everyone has an estate 
plan, either the one 
developed with advisors 
expressing your wishes 
or the one that your state 
and federal government 
will execute for you 
expressing theirs. Estate 
planning, emphasis on 
the “planning,” addresses 
two important issues: 
1) the distribution of 

your assets, and 2) your care should you 
become incapacitated or in poor health. Of 

course, you may also want to make your 
last wishes known. Keep in mind that while 
the estate may invoke the idea of a mansion 
with acres of gardens and a hunting range, 
your estate is what you own -- that could be 
a small cottage and a Honda Accord. While 
the person with many assets may need more 
sophisticated planning and documents, the 
person with the cottage still needs planning 
and documents.

A solid plan requires executing the 
necessary legal documents which are 
usually drawn up by an attorney. While 
most generalists can draw up a basic will, 
in my experience a client should seek out an 
attorney whose practice is almost exclusively 
in the estate planning area. Of course, you 
can always get some “do it yourself” software 
program, however these programs do not 
always take into consideration state laws 
and are often not written by attorneys, so use 
them at your own risk.

In the next couple of articles in this column, 
we will explore how assets are transferred, 

the legal instruments that are required, 
and how to plan for incapacity. We need to 
make a distinction here between incapacity 
and disability. Incapacity means a person’s 
inability to act -- that could be a minor or 
an adult who is mentally impaired for a 
period. Disability is the inability to physically 
perform some activities of daily life.

See ESTATE, Page 15

RAY SAGNER
FINANCIAL 
COLUMNIST

Is Your Estate Plan
the One You Want?

Most people have done some estate planning 
without giving it much thought. 
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Since 2014, DOC’s Recycle Center has 
diverted 486,186 pounds of fabric from the 
prisons. These items have been shipped out 
of state to be upcycled into new products. All 
the cotton/poly blend textiles are upcycled 
into industrial wiping rags, acoustical sound 
dampening products, automotive insulation, 
radiant heat barrier, mattress/pillow filler 
and floor padding.

 The denim is sent to a program called 
Blue Jeans Go Green, which upcycles this 
denim into a product called Ultra-Touch wall 
insulation. With the denim recycled through 
DOC, 348,904 square feet of insulation has 
been created—enough for 233 Habitat for 
Humanity houses. The program has helped 
the corrections department keep 87 tons of 
denim out of landfills.

Composting food waste also has helped 
the agency reduce total garbage weight. 
At the Coffee Creek facility alone, 30,000 
pounds of food waste each month landed in 
the compost. By composting food waste, the 
correction agency solved a logistical problem 
as well—garbage cans too heavy for sanitation 
workers to pick up. This caused additional 
fees for overweight containers, increased 
wait times while inside the perimeter and 
return trips until the container was within 
appropriate weight limits.

But Naugle always sets his sights on greater 
goals for the future. Since 2017, the agency 
converted to using 100 percent recycled 
printer paper, toilet paper and paper towels. 

By 2020, his goal is to have the agency reduce 
paper usage by 50 percent.

Environmental sense at the Oregon 
Department of Corrections also means 
teaching incarcerated individuals skills that 
help the planet.

The agency participates in a conservation 
project to improve habitat for Greater 
sage-grouse and other wildlife. At two of 
the state’s prisons, workers grow and plant 
native plants to restore habitat. Since 2014, 
more than 1 million sagebrush plants have 
been planted from the prison program.

A similar project involves prisoners caring 
for viola plants, critical habitat for the 
endangered Oregon Silverspot butterfly. 
This spring, female inmates will plant about 
80,000 viola plants on federal lands known 
to be critical for the butterfly.

And adults in custody also have the 
opportunity to earn their beekeeper 
apprenticeship certificates—learning new 
skills while also learning to protect a species 
in decline.

"Being environmentally responsible makes 
business sense for us," Naugle said. "Plus our 
staff and adults in custody are learning the 
skills needed to reduce our footprint on this 
earth."

To learn more about The Oregon Department 
of Corrections', go to: oregon.gov. For more 
information about the EarthWISE program, 
visit www.mcEarthWISE.net or call Rachel 
VanWoert at 503-365-3188.

From Page 6
Corrections
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Most people have done some estate 
planning without giving it much thought. 
How you hold property and how it is titled 
will determine who the property will transfer 
to when you pass. The most common for 
married couples is joint tenants with rights 
of survivorship, or JTWROS. In this case, 
the property goes to your spouse, thereby 
avoiding probate. Other survivorship   
arrangements, such as shares in a partnership 
or a business, are more complicated and will 
go through probate unless there is proper 
planning.

Beneficiary designations such as those 
on life insurance, annuity policies, and 
retirement accounts will pass to the 
beneficiary even if there is not a will or living 
trust. Note that beneficiary designations 
should be reviewed with your advisor 
on a regular basis. The preceding ways 
described to pass property are referred to 
as will-by-pass and therefore pass to the 
intended beneficiary without regard to other 
planning documents or in lieu of no planning 
documents. Non-beneficiary accounts such 
as your checking account or non-retirement 
accounts can also be set up as will-by-pass 
accounts. These are titled as transfer on 
death (TOD) or payable on death (POD) 
accounts and pass as the accounts described 
above. If you have no living trust, you should 
re-title savings, checking and non-retirement 
investments as TOD or POD accounts.

Let’s take a moment and review probate. 
Unless you are married and pass away 
living in a community property state, your 
property will enter probate whether you have 
a valid will or not. A court having jurisdiction 
of the decedent's estate supervises probate 
in order to ensure the decedent's property is 
distributed according to the instructions of 
their will and/or the laws of the state.

As mentioned above, some of the 
decedent's property may never enter probate 
because it passes to another person through 
a beneficiary designation or is property 
legally held as jointly owned with right of 
survivorship. Property held in a living trust 
also avoids probate. We will cover living 
trusts next time. When a person passes 
with a valid will, the personal representative 

provides documentation to the court, and 
the probate process begins.

The first task of the personal representative 
after opening the probate case with the court 
is to inventory and collect the decedent's 
property. Next, the personal representative 
pays any debts and taxes that are owed. 
Finally, the personal   representative 
distributes the remaining property to the 
decedent's beneficiaries, either as instructed 
in the will, or per the intestacy laws of the 
state. “Dying intestate” means without a will.

A will is probably the most common estate 
planning document that most of us have 
heard about and still may not understand 
very well. A will is the document that 
describes to the probate court how you would 
like your personal property distributed. The 
will is also the place where you can name a 
guardian for minor children. And a “pour 
over” will is used to pour over assets that 
were inadvertently left out of a living trust. 
The probate process in Oregon typically lasts 
from 5-7 months.

Next month we will discuss living trusts 
and some other estate planning documents.

From Page 11
Estate

The purpose of this article is to inform our readers 
about financial planning/life issues. It is not intended, 
nor should it be used, as a substitute for specific legal, 
accounting, or financial advice. As  advice in these dis-
ciplines may only be given in response to inquiries re-
garding specific situations from a trained professional.

A will is probably 
the most common 

estate planning 
document that most 

of us have heard 
about and still may 

not understand 
very well.
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John L. Scott Real Estate
Salem Office - 503-585-0100

salemoffice.johnlscott.com

• Interactive Map With GPS
• Location Based Search
• MIs/Property Number Search
• Extensive Search Criteria Options
• Road And Satellite Map Views

SIMPLY TYPE IN YOUR
 BROWSER JLSAPP.COM

• Comprehensive Property Details w/Photos
• Built In Sharing Tools
• Driving Directions
• Mortgage Calculator

Hugo Fernandez is a licensed 
real estate broker based out 
of Salem, Oregon. He recently 
signed on to work under John 
L Scott – Salem. Hugo was 
previously a small business 
owner providing Spanish-
English medical interpreting 
services as well as having over 
10 years experience doing social 
work; assisting low income 
families, seniors, and people 

Hugo Fernandez, Broker

Hugo Fernandez
Licensed Oregon Real Estate Broker
John L Scott Salem Real Estate
Phone - 503-585-0100
Cell - 503-840-5567
HugoF@johnlscott.com

with disabilities. He finds it 
personally rewarding helping 
others improve their lives and 
he applies this passion when 
working with his real estate 
clients. He works hard to be 
truthful, knowledgeable, and 
has a genuine desire to meet 
and exceed his client’s needs.
He is happily married and a 

father of two boys and two girls. 
In the summer he spends his 
free time assisting his children 
with baseball, softball, and 
gymnastics. When not involved 
with sports he takes advantage 
the natural perks that Oregon 
offers like hiking, fishing, and 
camping.



May 2019 Salem Business Journal Page 17

Society has been 
nudging all of us in recent 
years to simplify our 
lives. Millennial s have 
embraced the concept 
of spending money and 
time on experiencing 
life instead of collecting 
possessions. Not 
surprisingly, children 
have an expectation 
about going places, 
having experiences, 

being involved in a broad range of activities, 
and creating memories. Toys and, sadly, 
sometimes even books are not the birthday 
or Christmas gifts of choice. Families may 
have good-sized living spaces, but areas are 
clear of clutter; and boring, neglected toys 
are promptly hauled off to charities before 
they can get lost in closets, cupboards and 

drawers.
Today’s families are ready to go and do life!
As a baby boomers I can attest that many 

of us are also changing our approach to life. 
Those of us who are retired are at various 
stages of decluttering, and downsizing to a 
smaller living space is inevitable for many.

We recently had the inside of our house 
freshly painted. I had to take everything 
off the walls, shelves and out of closets, 
as they were painted also. It was a golden 
opportunity, actually the excuse I had been 
looking for, to toss a few things; and to put a 

few things aside for charity and/or a garage 
sale. Now, as I put things back in place, I have 
been given a second chance at answering the 
questions: “Why do I have this?” “Do I like 
it?” “Do I need it?”

The most difficult part of decluttering is 
being face-to-face with sentimental items, old 
books, photographs and family heirlooms. 

Nonetheless, the questions still need to be 
answered: “Why do I have this?” “Do I like 
it?” “Do I need it?” The next question was to 
ask kids and grandkids if there is anything 
they’d like. Keep in mind, their responses can 
be surprising. Take nothing for granted. But, 
ultimately when no one wants something; 
get over it and get rid of it!

The items I have kept now sit more 
prominently, some in new places surrounded 
by things that used to be in another room. 
The old books, the family heirlooms and 
sentimental pieces I couldn’t part with are 

now more beautiful and more significant. It 
all feels fresh and new. I like this simplicity.

This purging of physical items has been 
a healthy process. Simplify life. Focus on 
what’s important. The decluttering of poss 
essions led me to think differently about 
world events, tragedies, national and local 
politics, health and personal challenges 

people are facing. If we can declutter our 
homes and free ourselves of unwanted, 
unnecessary possessions, why not declutter 
our minds and free ourselves of negative 
thoughts and unnecessary worries? Wars, 
famines, natural disasters, human tragedies, 
our frailties and more will always be with 
us. We should care about these things, but 
instead of letting hatred, evil, mob mentality 
and partisan politics dominate our thoughts, 
if we focus our minds on the blessings of 
this life, the gift of freedom we have here in 
America, and the promise of life, liberty and 

the   pursuit of happiness, and the beauty and 
majesty of the world around us, we will solve 
problems and make it a better world.

Patti Milne, retired Marion County 
Commissioner and State Representative can 
be reached at 503.551.5590. Watch Patti on 
CCTV’s MomsMatters.

PATTI MILNE
PEOPLE, 

PLACES & 
POLITICS

Ready to Go and Do Life!

This purging of physical items has been a healthy process. 
Simplify life. Focus on what’s important.
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NOW OPEN!

NEW SALEM LOCATION

S H O W R O O M
We specialize in affordable, high-
end European vehicles to suit every 
lifestyle here in the Northwest and 
across the country. We pride our-
selves in having the best car selection 
kept in the protection of a boutique 
like indoor showroom. When you’re 
ready to buy, our finance team is 
there to find you the best financing 
solution to fit your needs. We make 
the sales process quick, easy and 
pressure free so you can drive away 
confident.

3784 Portland Road NE
SHOWROOM 503-485-0007 | SERVICE & AUTOSPA 503-485-0303

S E R V I C E
Freeman Service Center has a team 
of dedicated Advisors and certified 
technicians to take care of your ve-
hicle. Our technicians specialize in 
European mechanical repair but are 
skilled to work on any make and 
model. Use of the latest diagnostic 
equipment, tools and information 
systems allow us to efficiently and ac-
curately work on today’s sophisticated 
vehicles, keeping you and your family 
safe on the road.

A U T O S P A
Our AutoSpa offers the best cosmetic 
reconditioning and detailing services 
in Salem. We believe proper care of 
your vehicle is integral to protecting 
your investment, and are committed 
to keeping your car looking great 
throughout the lifetime of ownership.

The youngest play-by-play broadcaster in 
Professional Sports has found a home with the 
Salem-Keizer Volcanoes, Class A affiliate of the San 
Francisco Giants.  Payne Patchett, still weeks away 
from his High School Graduation at Lake Stevens 
High School (Washington), will be the voice of 
the Volcanoes this summer during all their radio 
broadcasts, home and away, on 1430 KYKN.

Patchett’s involvement with the Lake Stevens 
Vikings baseball program dates back many years.  
“We brought him out as an 11-year old kid to kind 
of belong to something,” said his mother Roxanne 
Lewis.  “This gave him an opportunity to do that 
and grow and learn.”

It wasn’t long thereafter Patchett started 
announcing.  “I started saying what was happening 
out loud, and then a couple people suggested that 
I announce the games,” Patchett said.  “My mom 
and step-dad surprised me with a digital recorder 
and I’ve used it ever since.”

Payne’s announcing skills have been described 
as talent far-exceeding his years.  “He really has 
a knack (for) calling a game, and a vocabulary,” 
former longtime Vikings assistant coach Jim Willie 
said. “He calls the game, and he can also be color at 
the same time. He’s got the flair for it too, and the 
dramatic bit about him. … I think he (could) do it 
at a World Series game, and I don’t think he’d skip 
a beat.”

“He’s a fixture in this program,” Vikings coach 
Josh White said. “He’s a staple for Lake Stevens 
Vikings baseball. … He has been so special to this 
program over the last eight years." “It just sounds 
really professional,” said Rodger Anderson, who 
was Lake Stevens’ head coach when Patchett first 
became involved with the program as an 11-year-
old.

Patchett has been described as having an 
encyclopedic razor-sharp memory. “He’s got years’ 
worth of information on guys,” White said. “… It’s 
not just something that he shows up to the game 
and does. He puts his time and his research in.”

“He’s just been a big part of the family,” Anderson 
added. “It’s going to be kind of sad to see him gone, 
because he’s been around so long. But I know he’s 
on to bigger and better things.”

“I’m looking forward to his next phase — to hear 
him on the radio or TV, or go to a game and hear 
him up in the booth,” Willie said, “because I’d bet a 
million dollars that’s going to happen.”

Patchett reached out to Volcanoes’ owner Jerry 
Walker in March saying, “I'm confident that I'm 
ready to broadcast in the next level and I think 
that your team and the city of Keizer is the perfect 
place to be. Considering that the Volcanoes have 
produced a number of major league talent over 
the years and has a dedicated fan base, I would 
be proud to be a part of and contribute to such a 
successful organization and team in any way I can.”

Walker said, “The Volcanoes are proud to give 
Payne this opportunity.  His passion for the game 
and broadcasting is obvious and his story is heart-
warming.  One of the Volcanoes’ core philosophies 
has been to provide opportunities and help our 
staff members, along with our players, the chance 
to launch their careers.  We are very excited to have 
Payne join our staff.”

“We are extremely excited and honored to have 
such a rare talent join the Volcanoes family”, says 
team President of Business Operations Mitche 
Graf. “He has a special knack for creating energy 
with his enthusiasm and he should fit perfectly into 
our philosophy of putting the fan experience as our 
top priority.”

Youth Phenom Joins Volcanoes Staff
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Dallas and Alexa Aimer are a husband and 
wife Oregon licensed real estate team with 
Harvey Realty Group.

“Harvey Realty Group began with one 
overarching objective: gather a collection of 
excellent people committed to putting the 
needs of their clients first. Dallas and Alexa 
absolutely meet this standard. They are 
knowledgeable, driven, and focused brokers. 
They are also genuinely kind people who 
want nothing more than to see their clients 
realize their goals. You don't always find 
this combination of characteristics in our 
industry and we are so happy to have them 
as part of the HRG family.” - Chad Harvey, 
Owner / Principal Broker

“My wife and I were first time home 
buyers. As you could imagine, we had many 
questions and needs from our realtors. 
Dallas and Alexa Aimer made the home 
buying process so easy and painless. They 
answered calls and texts day and night, 
right away. By the time we closed on our 
new home, we practically felt like family. We 
have highly recommended the Aimers to all 
friends, relatives, and neighbors. We were 
very happy with their service. They go above 
and beyond.” - Bill and Krystol Whipple 

Meet Dallas - You could say Dallas was born 
to be in real estate, and you’d be right! His 
family has been in the real estate industry 
for nearly four decades. Born and raised 
in the San Francisco Bay Area, he grew up 
going to home inspections and open houses. 
Fast forward a couple of decades, and he has 
over 15 years of experience in Business and 
Marketing, including several years spent 
working in the entertainment industry in Los 
Angeles. Equally comfortable working with 
first-time homebuyers and long-time real 
estate investors alike, he has developed and 

honed the technical expertise to handle any 
transaction. Detail-oriented and efficient, 
he brings a steady and reassuring hand to 
help guide you through the home buying 
and selling process. During his free time, 
you’ll find him traveling, discovering new 
restaurants, and spending time with his wife 
and 1-year old daughter. Active in the Salem 
community, you’ll also find him volunteering 
on boards of directors for local nonprofit 
organizations around town – some of you 
may even remember him as being the face of 
the Salem Symphony a few years ago. 

Meet Alexa - A native to and lifelong resident 
of the Willamette Valley, Alexa comes 
from an extensive business and marketing 
background that includes experience as a 
data analyst for a local mortgage company. 
Consequently, Alexa is very familiar with 
today's mortgage rates and products, as well 
as all the latest real estate marketing trends 
and technology. Organized and extremely 
motivated, Alexa has superb communication 
skills and can breakdown even the most 
complicated marketing analytics to get the 
best data-driven results for her clients. She 
puts in the time and effort, so her clients 
don’t have to. To her, it’s all about building 
a strong relationship with her clients and 
putting their needs first, which is a breath 
of fresh air for anyone feeling the stress of 
buying or selling a home. During her free 
time, you’ll find her traveling, spending time 
with her husband and daughter, discovering 
new restaurants, and enjoying life in Salem.

Dallas and Alexa complement each other 
perfectly to create the best real estate team 
in Salem.

Are you considering buying or selling? Give them 
a call! (503) 269-5154 alexa@harveyrealtygroup.
com aimerpropertygroup.com

Harvey Realty Group's Dynamic Duo
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CALL TODAY TO SEE OUR DIFFERENCE

Park Front Coastline Foot and ankle Center JaCkson’s Milwaukie

Coldwell Banker Commercial and the Coldwell Banker Commercial logo are registered service marks licensed to Coldwell Banker Real Estate LLC. Each office is independently owned and operated.

Your workplace says a lot about your business. 
Let us help you find the perfect location.

MOUNTAIN WEST REAL ESTATE

ALEX RHOTEN
Principal Broker       

(503) 587-4777 
CBCRE.com
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MCNARY ESTATES!
Tastefully Remodeled 2 bdrm, 2 bath, 1756 sq. ft. condo. 

Engineered wood floors, granite, travertine. Two patios. Room in 
garage for golf cart. $345,000. (745606)

GREAT NEIGHBORHOOD! GREAT SCHOOLS!
South Salem 3 bdrm, 2 bath, 1457 sq. ft. home on .14 acre lot. 

Open family room, kitchen, eating area. Vaulted ceilings. Updated 
gas furnace. $280,000 (744427)

9.96 ACRES IN DALLAS!
Great view! 32x24 shop with concrete floor & 220. 24x16 general 

purpose building. 3 bdrm, 2 bath, 1000 sq. ft. manufactured home. 
$399,500 (746732)
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Beginning in July, call for a personal appointment with Dave Wilson, your 
Custom Jewelry Designer & Master Goldsmith

Semi-Retirement Closing Sale



RANCH to TABLE
Hailing from the bountiful Pacific Northwest, Double R Ranch is widely 

recognized for superior beef. They are committed to working with the region’s 
most reputable ranchers who use the best practices to make certain their cattle 

are well cared for and all of their beef is robust, juicy and tender.
Available at your local Roth’s Fresh Markets.

Double R Ranch beef is
hand selected to include only 

USDA Choice Grade and higher 
levels of marbling.

Your Family Deserves the Best!

Always Fresh, Fast and Friendly

NORTHWEST

Mild climate, open spaces and 
abundant natural resources 

make the Northwest an
ideal location for raising

the finest cattle.


